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How any good roofer can make more money 


“We knew a good thing when we saw it”... says Here are some things Barrett can do for you 
Mr. Marvel of the H. V. Marvel Company, 306 


1. When you ally yourself with Barrett, you offer your 

Parsons Avenue, Bala-Cyniwyd, Pa. “So, naturally, ‘ : eee 4 rd he 
; . ; ‘ customers the greatest name in the roofing business— 

‘ ‘ “7 , , 

we signed up with Barrett. Being a Barrett Auth- Barrett has been a leader in the field for over 100 years. 


orized Shingle and Siding Contractor opened up a 


lot of new business for us, besides giving us the 2. You get the backing of organized, integrated promo- 


: “a x58 tion, sales-aids and national advertising—all caleu- 
backing of some terrific national advertising. We're 

. rs lated to boost your sales. 

sold on Barrett... and so are our customers. 


3. You sell the high quality materials that have made 
Barrett famous. Quality that sells itself, means more 


meee » 
* AR-11 satisfied customers, fewer complaints. 
} Barrett Division 
| 40 Rector Street, New York 6, New York BARRETT DIVISION, Allied Chemical & Dye Corporation, 


New York « Chicago « Philadelphia « Birmingham « Houston 


fom) 


} Gentlemen: Please send me—without cost or obligation 
full information about how I can become a Barrett Author- 
| ized Shingle & Siding Contractor. 


For 100 Years the greatest name in roofing. 


Address 


Gad BARRETT 


* 
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Subseription price, Domestic $3.00 per year; 35 cents per copy. Canada and reign $4 P ' ed as second class matter July, 1949, at the 
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No more 
of this 








Here’s the secret! 


The sun’s heat seals the tabs automatically 
because of this strip of special petroleum resin 
cement on the underside of each shingle. 











ANNOUNCING 
Johns-Manville 
Seal-O-Matic 
Asphalt Shingles! 





They hold tight when it blows 
because they are self-sealing! 


THIS NEW PATENTED exclusive Johns-Manville 
Seal-O-Matic shingle is a revolutionary development 
in asphalt roofing. It provides a roof of traditional 
shingle design that eliminates fear of wind damage. 
It has been tested and proved in the high wind areas 
of the Middle West. 

J-M research has developed a special petroleum 
resin cement with extraordinary bonding qualities. 
A ribbon of this cement is factory applied on the 
underside of each strip along the entire butt edge. 
The sun’s heat causes the cement strip to grip the 
underlying shingle with bulldog tenacity. Every tab 
is securely cemented. Wind and rain simply can’t 
drive up under the shingles! 

Johns-Manville Seal-O-Matic Asphalt Shingles 
are available in the popular thick butt style in many 
attractive colors and blends. For complete informa- 
tion write Johns-Manville, Dept. AR, Box 111, 
New York 16, New York. 








AMERICAN ROOFER 


It’s a tough grind 
hunting for new ideas 
and better products. 


a 


American Roofer 
& Siding Contractor 
... do it for you. 


Check the boxes opposite products or servi- 
ces about which you want information. Fill out 
the coupon. You will receive FREE the latest 
BOOKLETS, catalogues, information and de- 
tails from the manufacturers. Do It NOW 
while you are going over the list, and send to 
American Roofer & Siding Contractor, 425 
Fourth Avenue, New York 16, N. Y. 


American Roofer G Siding Contractor 
425 Fourth Avenue 
New York 16, N. Y. 


Send me facts on the items checked. 


[) 90. Aluminum Roll Roofing 
[-) 50. Artificial Stone Siding 

[| 4. Asbestos Siding 

[) 6. Asphalt Shingles 

[) 7. Asphalt Siding 

[) 12 Brackets, Sidewall 

[-) 92. Cartoon Ad Helps 

[) 14. Caulking Compounds and Guns 
[) 19. Cold Process Roofing 

() 17. Corner Strips 

[] 79. Concrete Roofing Tile 
[} 91. Cutters, Paper & Felt 

C) 16. Cutters, Shingle & Siding 
() 25. Felt Laying Machines 

[] A. Flashing Fabric 

[) 28. Hoists & Derricks 

[") 29. Hot Stuff 


. Insulating Siding 

. Insulation, Board 

. Insulation, Reflective 

. Kettles and Pumps 
Knives, Roofing 

. Louvers 

. Membrane Fabric 

. Melting Pot, Portable 


. Roof Coatings 

. Roofing & Building Specialties Manual 
. Scaffolding 

. Scrapers, Roof, Hand & Mechanical 

. Snow Guards 

. Soray Equipment and Pumps 

. Tools, Catalogs of 


Other Items 


. Mops and Yarns 
. Nails & Screws 
. Pigeon Proofing 


November, 


Name .. 


Firm 








ee ee ee ee ee ee ee ee ee 





for November, 1954 


At last, the perfected 





aluminum shingle... 
with shadow-cup 


design! 


REYNOLDS #2” ALUMINUM 


MASTER SHINGLES 


Self-Aligning, Interlocking, Go up Quickly 
and Inexpensively... All Nails Concealed. 
Ideal for new building as well as re-roofing. 


14” x 8” exposed surfaces Ji ; J 
Anti-Capillary Side Lap Yi Uy UY 
Vi 


44 


%"' Shadow Line Depth | Uy 


Wood Grain Finish 


Here at last are the unequalled advantages 

of an aluminum roof ... but in a new shingle of 
distinctive beauty, with a deep shadow-line 
enhanced by the unique “Shadow Cup” feature. 
Ideal for homes, schools, institutions. 
Permanent, beyond any rust or rot or wear. 
Heat-reflective ... cooling a house as much as 
15° in summer . . . cutting winter fuel bills, 
too. Exceptionally weathertight. And the 
efficient design of these shingles reduces 
application cost. Mail that coupon. 

Reynolds Metals Company, Building 
Products Division, Louisville 1, Ky. 


Accessories include Eave Starter, 
End Starter, Ridge Cap, Formed 
Valley, Hip Cap and Flashing. 


Embossed Finish 


Se 


Reynolds Metals Company 
Building Products Division 
2004 So. Ninth St., Louisville 1, Ky 
Please send FREE full information on: 
_] New Master Shingles (J Vapor Barrier 
C) Reflective Insulation C) Gutters 
a 


Address 


SEE “MISTER PEEPERS,” starring Wally Cox, Sundays, NBC-TV Network. 


REYNOLDS as ALUMINUM 


BUILDING 


PRODUCTS 





ase ION of farm 
buildings has lagged behind 
developments made in increasing soi! 
productivity and modernizing farm 
equipment,” declared Charles Walt 
Jr., director of Reynolds Metals Com 
pany’s Farm Institute, during a recent 
address at the summer meeting of the 
American Society of Agricultural [én 
gineers being held on the campus of the 
University of Minnesota, Minneapolis 

“America’s farmlands,” Walte con 
tinued, “are dotted with outmoded, an 
tiquated farm service buildings that 
have long since passed their period of 
usefulness, that have failed to keep pace 
with other farm improvements 

“Traditionally, the farmer has been 
his own architect, engineer and builder 
Antiquated, outmoded, high-cost farn 
service buildings have resulted. We 
find that in the past ‘Mr. Farmer’ has 
often turned to his own farm for the 
materials used in the construction of 
farm service buildings 

“Lumber came from his wood lot and 
field stones were sometimes used in the 
construction of monumental dairy 
barns. Contractors were much more 
interested in urban building than they 
were in farm buildings. Farm profits 
were not high enough to interest the 
professional builder 

seing unfamiliar with building ce 
sign, many farmers over-built, spend 
ing many needless construction dollars 
While many of these old buildings stil! 
stand and are structurally sound, the 
are completely outmoded.” 

Walte pointed out the need for fun 
tional, multi-purpose service buildings 
and told the group of the success of 
“packaged” or “erected” farm build 
ings, which are of pole construction 
and covered with aluminum. Obvious! 
Mr. Walte’s comments show the in 
creasing need for the roofing contractor 
to get out and get the farm moderni 
zation business. The business is there 
and evidence of it is in the following 
note from the Chamber of Commere« 
of the United States 

The construction boom continu 
with no end in sight, bolstered by dra 
matic shifts in population as well as by 


higher incomes and easy financing. The 
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Mr. King’s newly-completed big, spacious home in 
Texarkana, Texas. Architect: Reinheimer and Cox. 


7700r of the Padding! 


Prominent Builder uses 
Flintkote Skyline roofing 
for his own new home! 





Mr. Frank King . . . a Southern 
builder with an unusually suc- 
cessful record of achievements, 
knows his building methods and 
materials. 

So, when Mr. King personally 
selected the Skytab specifications 
of Flintkote’s Skyline Roofing 
System to top off the beautiful 
new home he is building for him- 
self—isn’t that proof of the pud- 
ding? Isn’t that proof of this 
system’s great value? 

Why did Mr. King single out 
the Skytab method of Skyline 
Roofing? 


Because Skytab is engineered 
especially for modern low-pitched 
roofs. 

It employs the use of Flintkote 
Mist Gray Shado-Kool Thikbut 
Strip Shingles insuring long-range 
economy and better protection 
against all kinds of weather. 

And Thikbut Shingles provide 
so many harmonious colors to 
choose from... you are able to use 
the one that exactly fills the bill. 

So take a tip from Mr. King. 
Recommend and Flintkote 
Skyline Roofing. Write for com- 
plete details today. 


use 


fi 
lad 


Here is Mr. King (center) “‘supervising”’ the in- 
stallation of his 75 squares of Flintkote Skytab 
roofing. Skytab is ideal for all types of con- 
temporary structures, when roof slopes are 
within a range of 2" to 4” per foot. In addition 
to Skytab, the Skyline System consists of two 
other specifications: Skytex and Skykote... to 
answer most of your modern-day roofing problems. 


Shingle tabs are quickly, easily and surely 
cemented down with Flintkote’s Stik-Tab Cement. 


THE FLINTKOTE COMPANY, Build- 
ing Materials Division, 30 Rockefeller 
Plaza, New York 20, N. Y. 
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“SHOW WINDOW” OF “SHOW ME” STATE 
GETS NEW Certain-teed ROOF 





STATE FAIR BUILDINGS AT SEDALIA, MISSOURI 
REROOFED WITH SAF-T-LOK SHINGLES 


Often called the “Show Window Double Coverage Saf-T-Lok Asphalt triple coverage over one third 
of Missouri, the State Fair grounds Shingles for maximum protection, of the roof. 


at Sedalia are among the country’s a a Bosses of thse woleht, “aukle” 
most beautiful and best equipped. be blown or pulled apart by high protection and high wind resistance, 
In 1952 a tornado striking with winds. These shingles are applied to Certain-teed Double Covernge 
savage force ripped across the fair interlock providing a tightly inter- COS ae cook in pe ete. 
grounds, causing damage totaling woven roof—actually all one piece, struction as well as for re-roofing on 
over half a million dollars. Even the eT a homes, barns, churches. They are 
tile roofs on many of the buildings give the protection of two roofs, grained for greater beauty, 


were badly battered. So much so Their extra long, wide tabs permit ‘Millerized”’* for longer wear. Ask 


that all damaged roofs have now sufficient overlapping to proy ide your Certain-teed representative to 
been replaced with Certain-teed double coverage over the entire roof show you the new colors and blends. 


*T M. Reg. US. Pat. Off 


Certain-teed | High remarttter seeyceenc wes 


EXPORT DEPARTMENT: 100 EAST 42ND ST... NEW YORK 17, N.Y 





ASPHALT ROOFING « SHINGLES « SIDING « ASBESTOS CEMENT ROOFING AND SIDING SHINGLES 
Quality made Certain... Satisfaction Guaranteed GYPSUM PLASTER « LATH « WALLBOARD © SHEATHING « ROOF DECKS 
— a FIBERGLAS BUILDING INSULATION « ROOF INSULATION © SIDING CUSHION 
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How the 1954 income tax law 
can help you sell more jobs 


R‘ JOFING and siding contractors 
will find plenty of sales power 
packed in the new 1954 income tax law 
Hidden 
in the 929 pages of this sweeping tax 
legislation change are more than 3,000 
revisions 


recently passed by Congress 


There are two provisions of the new 
tax law that can be used to sell roofing, 
siding and insulation jobs to home 
industrial firms. The 
that effects the home 
owners deals with the sale and replace 


ment of 


owners and to 


first provision 
residence provisions of the 
tax law 


Fixing-up Expenses Deductible 


Under the terms of the new 1954 
tax law the selling price of a home can 
be reduced by the selling commissions 
and the fixing-up Thus, a 


natural market can be tapped with a 


expenses. 


sound sales appeal save money on 
income taxes and sell the home quicker 
and for more money 
The fixing-up expenses must measure 
up on three counts to qualify for this 
provision 
1. The roofing, siding or insulation 
must done 90 


contract of 


have been days 


before the sale 


By JACK BEDFORD 


Must be paid for not later than 
30 days after the sale is 
pleted. 


com 


Must not be deductable in figur 
ing taxable income 
erty, 


rental prop 
for instance. 

Thus, the new tax law makes these 
changes over the 


former method of 





Photo of the Month 


When the University of Arkansas de- 
cided to build a new Medical Center to 
replace the “government issue” type of 
hospital which they had had previously 
(it is shown in the upper left hand cor- 
ner of our Photo of the Month) they 
really went to town. The modern plant, 
just completed, with service roads not 
yet surfaced, features a 926 square Flint- 
kote Dead Level Bitumen roof. 

Ketcher & Company of 1601 Main 
Street, home town Little Rock applica- 
tors, did the roofing and sheet metal 
work, and another local firm, Erhart, 
Eichenbaum and Lauch were the archi- 
tects for the completely modern struc- 
ture. The general contractor, W. R. 
Grimshaw Co. has headquarters in the 
Kome Building in Tulsa Oklahoma. 

C. Waters, of 114 West Laclede, Mald- 
ing, Missouri, is the photographer re- 
sponsible for the beauty of line, and 
light and dark shadow contrasts in the 
Photo of the Month, taken from an aero- 
plane. 





handling the sale of a residence. Con 
sider, for example, this transaction in 
selling a house 


Selling price 
of home . $15,000 
Purchase price 
of home 
Fixing-up expense 
(not 


$10,000 
counted ) 


(;ain on sale 
.S 5,000 


’ 


subject to taxes 
However, under the provisions of 
the new 1954 tax law, the fixing-up 
expenses can be added to the purchase 
cost of the home and deducted from 
the selling price if it can qualify on 
the three points previously listed 


Selling price 

of home $15,000 
Purchase price 

of home. . $10,000 
Fixing-up 

expense. .$ 1,000 $11,000 


Gain on sale 


subject to $ 4,000 


taxes. 


Through the tax savings provisions 





10 


of the 1954 tax law, and 
siding contractor has extra sales appeal 
when talking 
new roof or siding job before 
The cost of the fixing-up 
classed with the purchase cost of the 
and deducted from the 

\nd, 
agree that a house in tip-top shape will 
sell 


residence 


new a roobny 


to home owners about a 


ee lnc till itn inte 
1. Business Spending Is H 


selling 


can be 


home selling 


price most home owners will 


and for on the 


market 


faster more money 


today 
Accelerated Depreciation 


\nother tax 
law that will help you sell more roofing 
and to land 
accelerated depreciation 


new 





provision of the 


contracts to businesses 


lords is the 


program. This change in the tax law 


will help roofing, siding and insulation 
contractors increase sales volume and 
earnings in these ways 
1. Sell more new roofing and siding 
jobs this year 
Sell re-modernization jobs quick 
er in years to come 
Develop a new sales appeal that 
with your tax 


will hit home 


conscious customers 
Why? 
accelerated depreciation cle 


In the 


duction alternatives permitted in the 
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Masins: 





, 4 Construction 1s Booming 


B ss ori) 





50 T 


eiomens 
| and Repair 
40} Se ee ae 
{2 ‘New ww Public | | ; 
Construction | 
hte 


30} —4 











new income tax law, a building ownet 


has a choice of methods he selects to 
his depreciation on his mod 
\ny of 


used by 


hygure 


ermization or tnprovements 


these methods can be vou 


prospects if the roofing, siding or in siice of it. 


sulation job measures up on these 
this 


vears of the 


of the roofing job and divide 


cost by the 


cost 


pomts 


work must have number of 
been done last innual 
31, 1953 a $3,000 rooting 
Must be nated life of 10 


capitalized charged of de 


1. Modernization 


since December depreciation. For instance, on 


contract with an esti 


annual rate 


S300 


years, the 


il] he 


an improvement that 1 
than 
during the year 1O™% 
this 


rather preciation 


off as repairs each yeat 


Here's how you can use new 


tax law as a powerful sales tool to FIGURE THE DOUBLE DECLINING 


help you sell more rooting, siding and BALANCE RATE OF DEPRECIATION 


insulation contracts 


where the roonny 


Here 


ind 


siding 
ill find the 
in this ne 


FIGURE THR STRAIGILT-LINI imsulation contractor WwW 


DEPRECIATION sales power pac ked 


With 


approved old straight 


Mconnie 


take the 


RATE O1 


' ' 
aX LAW tl pian you 


This os the method line percentaye rate and 


for figuring dey 


forme 


reciation deductions on doubl f prospects 


income tax forms. It divides the put how thev can « ty is much 


chase cost of the rooting contract b clepreciatior é imneon tax the 


the number of vears of estimated use 
ful life for an 
igure ! = ! life for a 
this 


pros] ect 


cited 


$3000 


mnual depreciation xample 


lo figure annual depreciation job, i deprecia 


tor yvour vou take the imuitia 0 1lOY | { In this new 


4. Manyfacturers’ Orders Are Rising 


(Billions of dollars) 
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rT, fa ere a at oe a 


As seen by the New York Times 1954 business continues 
at a high level with construction booming. The mainten- 
ance and repair has gone up along with everything else. 
Mr. Bedtord s income tax article tells how to get a bigger 


approved method of the 1954 tax law, 
you double this percentage figure to 
20%. Thus, the first year’s deprecia 
tion deduction on a $3,000 roofing job 
$600 of $300 as de 

under the former straight 
method 
tion for depreciation the first year for 


is now instead 
termined 
much deduc 


line twice as 


your prospect 
Keach year thereafter the 
applied to the 
halance of the that 
depreciation deduction. For 
the second year is started with a book 
valuation of the new roof of $2,400. 
The deduction of 20% of this 
your prospect a depreciation allowance 
of S480 the 
Your prospects save money on their 
these 
For instance, 


same 20% 
igure is remaining 
cost tor year's 


instance, 


gives 


sect md year. 


income taxes through larger 
depreciation deductions 
in the example cited, a taxpayer in the 
bracket would save $60 


m Page 33) 


lowest mecome 


(Continued 
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Seven simple winter ways to win 
more summer siding business 


ys JO many roofing and sidmg con 
tractors go into partial hibernatiot 
in the farther 
north one goes it seems a greater and 


winter season and the 


greater number “take off’’ waiting for 
the springtime 

This is unnecessary and unwise for 
this lull in actual building operations 
offers the contractors a magnificent 
opportunity to sell more folks on root 
ing, siding, We see 
a particular lull now in building and 
for that matter in retailers’ 


and other things 


sales pro 
motions. Let’s take siding for example. 

No other item in the has 
made rapid public 
Folks on farms, in the villages, 


stores 
more gains in 
esteem 
see the economy 
installation \t the 
time, the insulation value of the modern 


in the cities alike now 


in siding same 


New asphalt siding ap- 
plied to the 
above raised the sales 


house 


price to $500 more than 
the owner originally 
requested. The author, 
who owns the house, 
sold it immediately up- 
on completion of the 
job. At right: applying 


the siding. 


By DAVID |. DAY 


siding is just coming into full consume 
recognition 

If you want to take full advantage 
this winter of the big chance to sell 
two or three times as much siding next 
than last summer, 
you will find photography a rare sales 


summer you sold 


lever. Just get before-and-after pic 
tures, get them enlarged to any size 
like, 


possible number of people, use them 


you show them to the greatest 


in your window Ss, your newspaper 
advertisements. 

Consider the pictures used with this 
article. Assume that the owner whom 


call 


improved 


we will 
of the 


Jacob Herman is proud 


appearance of his 


house. He was proud enough of the 
place to take snapshot pictures, before 
and after the siding was nailed on. 
In all probability hundreds of folks 
Jake and when he signs the 
testimonial for you 
that folks and 
Maybe three or four or a 
dozen houses will be blessed with sid 
ing next summer because of how Jake’s 
house looks and the increase in value 


know 


well, you have 


advertising will read 


believe. 


attained through siding 


Using the photographs in the store 
is just the first step. Have a selling 
folder printed, filled with such local 
pictures, mailing out to every 
office boxholder, town or rural 


post 
\nd 
then keep a very careful count of any 


one whatever 


who writes in for sort 
of winter special offer you are making 
If they don’t come in personally, you 
folks 


Inter 


go out personally and see the 


lot down the substance of the 


views. Lvery three or interview 
will give you grist for a very effective 
form ot 


Start 


four 
winter promotion, 


yourself a column in your 
weekly or 
Call it “Siding Slants” or 
Folks Told Me About Siding 


Then in your own style, write 


lon al 
paper 
“What 


Plans.” 


neighborhood news 


about your visits, what you saw and 


heard, the ideas expressed. In some 
cases, just one interview will be so 


OEE Ta 





12 
FHA Reg. Violators Can Now Be 
Turned Down By Field Office Directors 


Authorization has been given to the 2. Has, in 
FHA's held 


refuse to do witl 


comnnectlo 
directors ot 
oft es to 


persons of 


seventy-five truction, alteratio 


business mprovement 


firms determined to have issistance undet 


been violators of specified statutes or onnection 
regulations, Federal Housing Commis 


Norman FP. Mason has ar 


nancing relat 
sioner iwlated any f{ 


nounced 


The 


earlier regulation which left such « 


tatute, or 


new authorization amend Has failed materially to properl 


carry out contractual obligation 


cisions to the Commissioner with respect to the completion ot 


onstruction, alteration, repair, o1 


i i ; 5 vor} ATH d \ 
Field Directors Control improvement w finance ith 


issistance under the Act 


stated that 
refuse the benefit 


The announcement field 
office directors may 
of participation in the FHA progran 


to lenders, 


Notice Is Given 


borrowers, builders, con Before any determination ts 


firm the benefits 
said Mr 


tice ot the proposed dete rmination shall 


tractors, dealers, salesmen or sales refuse any person o1 


agents if it has been determined that = of participation Mason, no 


such a person or firm 


be transmitted to the interested person 


1. Has knowingly or willfully vio 


firm by registered mail 
lated any provision of the Hous 


\ny 


otified of a proposed determimation 1s 


ing Act or any regulation issued person or firm that has been 


thereunder, or 


made to 





Covering The World... 





TORRADJA DWELLINGS , CELE 
THE DOOR ISA SMALL HOLE 
IN THE ROOF, WHICH BEGINS 
AT THE FLOOR LEVEL. THE 
ROOF IS HIGH AND NOT 
PROVIDED WITH WINDOWS, 
THE COVERING IS OF SHINGLES 
OR BARK SLABS. 
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entitled, within ten days, to request an 
opportunity to be heard and to be rep- 
resented by counsel, the Commissioner 


added 


Cyrus B. Sweet, who is the new Ass’t. 
Commissioner of FHA in charge of Title 


Before making a final determination 
withdrawing FHA approval of an ap 
proved mortgagee, or before terminat 
ing a lender’s insurance contract under 
the Title | home improvement and re 
pair program, the director shall obtain 
the approval of the Commissioner, the 
stated. FHA officials 
expect that the field directors’ decisions, 
however, will be upheld by the Wash 
ington office 


announcement 


Aluminum Uses To Be 
Studied By Kaiser 


\ nation-wide survey to study and 
evaluate present and potential uses of 
aluminum in school construction is be 
ing undertaken by Katser 
& Chemical Corporation 


\luminum 


lo carry through the research 


protect believed »v the tirm to be the 
most comprehensive of its kind ever 
made in the architectural field, Kaiser 
\luminum has retained Daniel, Mann, 
Johnson & Mendenhall, 


architectural and 


prominent 
engineering firm of 


Los 


\ngeles 


Basic purpose of the survey, which 
will require several months to complete, 
is to establish as far as possible where 
aluminum products may make signifi- 
cant contributions to school architec 
ture, building and equipment, accord 
ing to R. E. Knight, vice president 
in charge of research and development 
for the corporation. 

\nalyses will be made of the cost 


(Continued on Page 20) 





A. C. Hauck presents proof in this pic- 
ture of his dynamic versatility as a roof- 
ing contractor and home modernization 
dealer. Note the efficiency of his desk set- 
up: fluorescent study lamp with modern 
mobile arm, telephone hung up out of the 
way of the desk, but within easy reach- 
ing distance, complete street guide and 
marketing map of his immediate canvas- 
sing area at arm’s length, placed where 
the lamp can be easily concentrated on 
it. Note the wall clock, given by a roofing 
manufacturer, and the calendars, promo- 
tional mementoes and trade magazines 
on the desk. 


Firm expands from just roofing 
to all-round home modernizing 


R' YOFING contractor A. C. Hauck 
got into home modernization work 
But it 
is no accident that today his Cincinnati 


almost by accident originally. 


firm has a thriving and profitable hom« 
modernization department 
It all started 


Hauck began handling fire repair jobs 


hive years when 


or 
ago, 


which included remodeling damaged 


areas in the home as well as replacing 


burned-off roofs. Quick to recognize 
the possibilities in the modernization 
field, the 


building this business as a supplement 


youthful contractor set about 


So successful have 
that 


to his regular work 
efforts 


volume 


been his his company’s 
dollar doubled, and the 
peaks and valleys common to the roof 


has 


ing and siding business have been 


rounded out 
Although remodeling is a year-round 


specialty with us we are able to sched 


ule many ot these iobs for periods 


when roofing is in its slow 


| 


Hauck explains. “Thus we keep our 


employees working full time and main 

tain a more even business throughout 

the veat 
“Profit-wise 


remodeling falls far be 


hind roofing and siding But 


of course 


seasons, 


even so it has certain other advantages 
he unit sale is larger, as is the work 
time contracted fo1 perhaps a month 
as against the day or two spent on the 
Too, 


average roofing job every re 


modeling project completed leads to 
more business for the contractor.” 
Main reason for this, according to 


Hauck, 


be cautious about turning their house 


is that people usually tend to 


over to a firm unless it has been recom 
When 
they see satisfactory work that has been 
done for a friend or relative, therefore, 
they are 


mended by someone they know 


certain to 
the same For this 
Hauck able to build his 
modernization business without adver 


almost patronize 


company reason 
has been 
tising 

“We depend solely on word of mouth 
recommendations to bring us new cus 


“We 


count on 


found 
three 


stomers,” he says have 


that we can two or 


inquiries resulting from every mod 


this 
prospect 


ernization job we do, and gives 
us an adequate number of 
to sel] i 


How does Hauck handle moderniza 


to call on and try 


sales HM 


the 


tion 
that 


First factor he stresses is 


contractor must be able to 


for him 
He points out that many home owners 
know only that their not 
comfortable to live in and do not know 
exactly what must be done to improve 


figure the customer’s needs 


house is 


it. Hauck always listens carefully to 
the therefore, 
questioning him closely about family 
living habits before attempting to solve 
his problems. Only after he is in full 


possession of all relevant 


prospect’s complaints, 


facts does 
he analyze the customer’s needs and 
try to come up with a solution that is 
commensurate with what he wants to 
pay. 

At this the contact 
Hauck gives the customer a rough 
estimate of rather than a firm 
bid. “We try to avoid figuring our 
selves to death until we know that the 
prospect 1s 


stage of sales 


price 


definitely interested,” he 
“When we present the rough 
learn if he 
prospect, and then begin to pinpoint 
the price 
we work 


explains 
price we soon is a good 
If it is too high, for instance, 
with him to eliminate some 
items in order to bring it down to th 
amount he wants to pay.” 

On the other hand, it is also possible 

(Continued on Page 28) 





4 seeesessasenns: 
94444444444 + 4+ 
an tn dntnan th inte anon 


=< the roofer & siding contractor 
who wants to see his busine 

prosper two things are 
market 


evident im the 
today 
is keener than it has ever been 
the end of World War II; the other 
that 
going up all over the 


one is that competitiot 


nee 
tracts of new home ire 


large 
and ire 


hon 


land 
becoming the standard for nev 
projects everywhere 

What this means plainly is 
contractor! 


that the 
has to get in on as 
new home construction business as po 
sible. Every new house in a large tract 
requires a roof, Every house require 
gutters, drains, leads, and downspout 
Many new homes call for insulating o1 
asbestos-cement siding. Others require 


many accessories which the roofer 1 
fully qualified to apply 

home 
handled by the 
unskilled 
mechanic not only 
actually the best 


man qualified to do the job. For in 


There are applications in new 


projects often being 


general contractor's labor 


which the roohng 


can take over, but i 


stance, basement waterproofing 


Leak Protection Essential» 


In any sound housing job of today 


the need to have a basement absolutely 


free of leaks and extra dampness 1 


absolutely essential In those project 


where the builder recognizes that for 
relatively small investment he can i 
sure himself against complaints of leal 


and dampness, first-cla 


5 waterproofing 
can be applied by the roofing contractot 
by spray or with trowels 

It is the hould do thi 


basement work before any other kind of 


roofer who 
applicator because, who but the roofer 
is qualified to know what to do about 
the flashing of the joint between the 
Martin 
Jelin, President of Lewis Asphalt En 


footing and the structural wall 


gineering Corporation points out that 
the laborer who is applying basement 


waterproofing wouldn't know what was 


much 


Data and Photos Courtesy 
Lewis Asphalt 
Engineering Corporation 


the 


it At the jun 


ture ot the footing and the structura 


vall it may be advisable to have a piece 


ol Hashing fabric extending 6 to & 
inche 


It 1 


up the wall and on the footing 


ometimes necessary where the 


urface 1 flashing 


it bond to the 


damp ind cement 


would not make 


vall to place a trowel coat of 


mason’ 
a tight 
emulsion in the area to make the damp 


proohng protectior ethoent This also 


retains the moisture in the structure so 
that i low 


take 


curing of the 
thus 
trength to the 


concrete 


place idding con iderable 
building itself 

lhe rooter, of « rse, due to his « 
perience on top, would know precisel 


vhat do 


cle cribed above 


under midition uch a 


Krom a busine lewpoint one of 


the most Important pect ol the root! 


ing contractor! taking on basement 


waterproofing is tl it gets him in on 


the structure at the very start: right 


vhen the foundation 1 heing built 


This puts the contractor on the job and 


He has 


carpentet ind 


building irrived ahead 


other installers 
in a prime position to sell the 
contractor or the idea th ( 


do the 


Supposing 


ought to 


and the iding as well 


roohny { 
that the roofer has the 
contract for the roof cle ing the base 
ment waterprooning gets his 


at the 


crews to 


work right tart of construction, 


instead of leaving them idle while wait 


ing till time to get up on the 


roonng 
ection 


The entry into new construction via 


the basement waterproofing route gives 


the roofing and siding contractor an 


unparalleled advertising and promo 


tional advantage 1 new development 


AMERICAN ROOFER 


t waterproofing is 
and PROFITABLE 


Having completed his part of the job 
he can advertise the quality of the work 
he does to the new homeowner. A sign 
put up on the job or on the tract in 
work the 


Later, mailing pieces 


forms the homeowner what 
roofer has done 
can be sent to the new development 
pointing out those aspects of the con- 
truction which were the rooting con- 
tractor’s responsibility, and stating that 
not only will he stand by his work, but 
he is available for calls for repairs or 
additions to this home 

The pictures which accompany this 
article show basement waterproofing 
by trowel at the Levin and Sagner 
Homes Development in Livingston, 
New Jersey, not far from the city of 
Newark 
ing up in this particular tract, and 
Nelson Brothers have the contract to 
do all two hundred. These homes are 
in the 20 to $30,000 a year class, and 
will be featured in 
Beautiful.” 

It is 


Two hundred homes are go- 


an issue of “House 


that 
apply about 55 gallons per day, using 
equipment. 55 gallons should 
houses, the 


estimated one man Can 
spray 


cover about two amount 
varying with the area needed to be cov- 
ered. With the large volume possible 
in a big tract, particularly with spray 
equipment, the roofer 


can realize a 


handsome profit on these jobs 
Spraying Equipment 


with his 
spraying equipment, flashing and gen 


\ roofer properly set up 


eral know-how can set himself up in 
an entirely new field simply by solicit 
ing business in basement waterproof 
ing. As for the builder there is a ready 
that without 


advantage in knowing 


additional expense he can get experts 


to do his essential basement water 
proofing. 

Any can get into the field, 
since heavy flashing type cement such 


as is used in basement waterproofing can 


roofer 
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Photo at the right, taken by staff photog- 
rapher, shows actual application to Sag- 
ner & Levin Homes in Livingston, N. J. 
Although this application is by trowel, 
application by spray is considered more 
efficient and profitable. Note height to 
which basement waterproofing is applied. 


be applied either by spray or trowel 
However, the profit margin is greate1 
where spray equipment is used. Those 
roofers who have spray equipment have 
make For 


no further investment to 


those roofers who do not at present 
own spray equipment, the knowledge 
that there is a lucrative and ready-made 


field sold. 


be incentive enough in and of itself, to 


just waiting to be should 


get into the business. The investment 
can be paid off with big jobs in a rela 
tively short time. But an investment in 
one for 

pray 
equipment is now used in many jobs on 


spray equipment is not just 


basement waterproofing alone. 


the roof, in roof coatings, cold process 


roofing, in sprayed-on sidings, and 


many other types ol jobs Possession 
of spray equipment of itself brings on 
the incentive to broaden a roofing con 
field of The 


have not yet 


tractor’s entire activity. 


uses Of spray equipment 


been fully exploited, and a study of 


them will be made in future 
issues of AMERICAN ROOFER & 
SIDING CONTRACTOR 


some of 


How to Solicit Business 
The question might well be asked 
How 


proonng business ? 


Alert 


does one solicit basement water 


roofers check on the available 


+ 


1 
wl 


building reports and on news sources 
of contracts signed for jobs to be per 
in the case of 


formed. It 1s necessary 


basement waterproofing to get out to 
the job as quickly as possible after news 
of a contract award has been received. 
Unlike the case of roofing, basement 
waterproofing is one of the first things 
done on a house, and the jobs have to 
be solicited before there is even a hole 
in the ground 

Building contractors find an advan 
the 


want as 


tage in having roofers get in on 


basement work because they 


manv trades consolidated into as few 
active firms as possible This eliminates 
going from firm to firm, making sep 
arate negotiations each time, and saves 
both time and money. Any roofer who 
builds a reputation as a good foundation 


waterproofing man 1s going to get more 


Staff photos show the Levin & Sagner job from 
two other angles. Above: the flashing cement is 
thick and fibrous on the trowel. It is used straight 
from the can. Right: Mechanic applies material 
from the footing to a little above ground level. 
He trowels a little more thickly at the bottom. 


roofing business. The addition of any 
new fields of operation will aid all his 


other fields of operation 


Necessary Equipment 

Mr. Jelin listed the following equip 
the basement 
waterproofer who wants to be correctly 


ment as necessary tor 
equipped to do the most economical and 
efficient job with the maximum of cov 
erage: 
1, A compressor 
2. A pump that will fit over the 
head of a drum. 
3. A mastic spray gun and some 
hose 
Mr. Jelin makes the following sug 
gestions to contractors taking on base 
ment waterproofing work : 


(Contmued on Pag 





NEWS «= MONTH 


Aluminum Nail Sales Break 
All Records; Rise Is 20% 


Third quarter aluminum nail 
have broken all record for the industry, and 
aluminum building products in general have 
risen an average of 20 this year, 
Edward ( Nichol 
Wire & announced 
following a nation-wide survey 

Manix said that 
the third quarter 
higher 
tionally the 
products 


sales of 


percent 
sident of 
Aluminum Co., has 


Manix, vice pre 


aluminum nail sales 
than 3 
quarter 


were more 


than in the second tradi 


major sales period for building 


“It is even more surprising that Octobe 


bookings are also at record level, ce 
continuation of low 
Manix 
remain very strong for the tr 
Manix that it was the 
the aluminum 
that 


sumer re 


inventory policn 
that sale 
t of this year 


consetisu 


said. “Indications are 


said 
building products industry 


“aluminum is over the hump of « 


istance to new material 


J. W. Bartlett Named 
Carey Dist. Sales Mgr.; 
W. H. Skinner Retires 


W. H 
ager, The 


District Ma 


Company 


Skinner, Cincinnati 
Philip Carey Mfg 
retiring after 35 years of active service 
the company, it 
L. W. Clarke 
sale 5 J W 


succeed Skinner 


was announced today 
V ice 


fartlett ha 
in the 


President in charge 
been named 


post he vacated 


W. H. SKINNER J. W. BARTLETT 


Manager of the ( 
1950 


served as 
District 
Previously, he 


Skinnet 
Cincmnati 
tirement 
of sale s, sale sman, 
Assistant District 
Prior to his afhliation Skinnet 
was with the Baltimore and Ohio Railroad 

Before duties, 
served as Assistant Sale Manager 
Industrial Insulation Division. He 
Carey organization im 1940 as a 
When he left to serve in the 
he was a 
trom the 


until his re 
had been 


trom 
an auditor 
supervisor of sales a 
Manager successive! 


with Carey, 


Bartlett 
of thy 


joined the 


taking over his new 


ales traines 
Navy in 1942 
After his retur 
Pittsburg! 


senor salesma 


service he sold im the 


uid New York district l 1951 he was 
( 


leveland 


ade Sale Supervisor of the 


istrict 


Cheney, McNamara Named 
Sales Reps By 
Pittsburgh-Corning 


Robert G 


to the 


McNamara has beet appointed 
Philadelphia Distri fice of Pitts 
burgh Corning a i ult re] tative, and 
Rk. Fk. Cheney has join 


ale staff of Pittsburg! 


England 


( or] 


Construction Contracts Set 
All-Time Record Sept. High 


high record ve et by September , 
f Dodge Report ontract tor 
onstruction in t | e ri tates 
Dodge 


arket 


umnounced toda 
oration, construc 
pecialist 
September t $1,816,232,000 
biggest nmi month total ir 
history 
rst nine montl 
was the 


eptember set the 


out the 


63-year percent ahead 
until 


all-time hi 


Dodge history, mn 

dividuals and business firt ind gov 
ment bodis but ex g he huge 
itomic energy project i past Ss, It was 


odge vice 


higures 
history 


st body 


AMERICAN ROOFER 


1953 and set an 
high. Eliminating last 
year’s atomic energy contracts of September, 
it was 20 percent ahead of September 1953 


* * 


above that of September 


all-time September 


Borg-Warner Promotes 
Bertrand To Mgr., Tax Dep’t. 


Promotion of G. J. Bertrand from Assist- 
ant Manager to Manager of the Tax Depart- 
ment of Borg-Warner, was announced today 
by Roy C. Ingersoll, President of the cor- 
poration. Mr Jertrand 
raft, who has retired 

I xcept for three 


succeeds George 
years of military service, 
Mr. Bertrand has been a member of the 
Central Office staff of Borg-Warner since 
1937. In World War II he was a staff officer 
for the Contract Audit Head- 
quarters, Army Air Force, where he attained 
the rank of captain 


Division of 


. . ” 
Third Spray Painting Class 
Scheduled By Binks Mfg. Co. 
Che third class of the current Fall session 
of the Binks Manufacturing Company’s free 
School of Spray Painting in Chicago will 
be held November 8 to November 12. 


W. Beacham, Dir of Binks’ spray paint- 
ing school, addresses class. 


\s in the past, all those connected with, or 
interested in, the industrial application of 
paint and coatings, are invited by the com- 
pany to attend. Although prior experience 
is not a requirement for attendance, most of 
those men who have attended have been con- 
with firms or industries which use 
‘pray painting equipment. 


* ~ . 


Ruberoid Co. Named 
New Fiberglas Distributor 


The Ruberoid Co 


nect¢ d 


has been named a dis- 
Roof Insulation by 
Corning Fiberglas Corporation 

will distribute the 
(Continued on Page 32) 


tributor of Fiberglas 


()wet 


The company product 





for November, 1954 


Architect’s ‘“No-Wall’’ Home 
Shows Asbestos Roof Beauty 


Part of this house is below ground level and the roof rises directly from the 
foundation walls, except at the front entrance and the wing adjoining it. The 
foundation walls and the underside of the pitched roof serve as the room walls. 
Passersby see mostly the concrete retaining wall, the brick terraces flanking 
the entrance steps and the wide expanse of roof, which is covered with asbestos- 
cement roofing shingles in an attractive light gray color. 


When an architect sits down at his 
drafting board to design a home 
himself, expect something 
different. His Denver neighbors, there- 
fore, were not surprised when Archi 
tect Henry Toll moved into the city’s 
most original residence. He calls it 
“No Walls at All,” and that is only a 
slight exaggeration. 

Viewed the rear, the house 
looks like it had sunk into the ground 
to the level of the eaves. 
of fact, the perpendicular walls 
the foundation walls and 
under the The foundations 
the part of the 
Dwarf columns carry the roof 


for 


you Can 


from 


As a matter 
only 
are those 
gables 

lower 


serve as room 


walls 
6’ 2” above the edge of the floor and 
an extension of the roof beyond the 


wall line covers storage space at 


counter height, which being outside 
the wall line is in addition to the floor 
area 

The floor of the one story house is 
28 inches below grade. Windows in 
the ends are at conventional 
height but on the outside the ground 
is only six inches below the sills. 


The house is built on a slope which 


gable 


has been utilized to provide a spacious 
floor-level front yard and a window 
level yard on another side. Although 
unusual, it makes a handsome appear 
ance 

There bedrooms for the 
children but none for the parents. They 


are two 


take their nightly balcony 


suspended high above the floor at the 


rest ma 


center of the house, whence they can 
the rooms in 
the house. Access is by a ladder. The 


oversee and control all 


dressing room is on the main level. 
The architect 
for having doors to the rooms of his 


could see no reason 
house, on: the theory that young chil 
dren do not need privacy, so he elimin 
ated all except exit and closet doors 
and the one to the bath 


17 


The exterior exposure is mostly roof 
area, covered with noncombustible 
asbestos-cement shingles. They are 
immune to rot, rust and wear, so 
maintenance expense will be at a 
minimum. An attractive light gray in 
color, the asbestos shingles give the 
novel structure an attractive and sub- 
stantial appearance and aid in summer 
cooling by reflecting heat. The walls 
are concrete. 

Mr. Toll now is in the process of 
extending the west porch and adding 
a garage, which will produce two more 
gables and bring his home up to the 
seven-gable mark of the house in 
Nathaniel Hawthorne’s famous novel. 
The new roofs, too, will be covered 
with asbestos-cement shingles. 

The process of omitting almost every 
thing between the roof and foundations 
produces more spacious rooms at less 
cost, Mr. Toll believes. The combina- 
tion of concrete and asbestos, he says, 
makes a_ practically 
exterior 


maintenance-free 


Asbestos-Cement 
Siding Very Safe 

The “blow torch” test, applied to 
various types of materials used for 
siding homes, indicates that asbestos- 
cement siding shingles are among the 
safest materials that used to 
walls 


can be 
cover exterior 
Asbestos siding, it has been dem- 
onstrated, does not burn, char or melt, 
(Continued on Page 34) 





Bird House With A Shingle Roof 
Built By Ruberoid Exec’s Daughter 


While experts struggle to open new markets for building products, 13- 
year-old Vera Maggia of Stewart Manor, Long Island, has found a novel 
use of her own. For a Girl Scout project, the young builder is shown putting 
together a bird feeding station roofed with asphalt shingles. The roofing 
was supplied by her father, Fred Maggia, after Vera convinced him that 
what’s good for people, is good for the birds. Maggia is an executive of 


The Ruberoid Co. 


Photos Courtesy The Ruberoid Co 
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WHAT'S NEW’ 


Equipment—Booklets—Pract 


Bird Repellent Bulletin 

Featuring various types of installations a 
new four-page bulletin has just been issued 
by Nixalite Company of America describing 
their bird repellent and control products 
The bulletin illustrates application of Nixalite 
to cornices, fronts, ridges, dormers, 
roof gutters, inside corners, medium and 
narrow ledges, marquees, window sills, wide 
ledges, church steeples, pediments and col 
umns and signs 

Illustrations and descriptions of special 
adhesives, clips and fasteners used to per 
manently apply the material is also included 
in the new bulletin 


store 


. * 


Roofing and Siding Visualizer 
Philip Carey now offers a new sales make: 
for builders, dealers, home remodeling con 
tractors and applicators—the Roofing and 
Siding Visualizer — which, just by turning 
the pages, enables home owners to see how 
their house will look 
binations of Carey 


with the various com 
and Siding \ 
typical scene showing the home owners, sale 
man and Visualizer at 
photograph 

Besides 
Ceramo 


Roofing 


work, is seen im the 

actually showing the 
Siding Color-Sealed Careystone 
and Fire-Chex Shingles, the 
gives the selling features 
It provides over 42 color 
40 hard selling page 


colors of 


Visualizer als 
of these product 
combinations a 


Replaceable Blade Knives 
Shown in the 

R. Murphy's 

knife, 


accompany 
Sons Co 


with 


photographs the 
black 


re place al le 


re plac c able 
rooting two of the 


blade 5 





f-4 
ee 


Re 


Blades can be replaced in the knife in a 
matter of seconds. Merely loosen binding set 
and replace with a new blade. The 
knife will hold a straight blade for 
felt and insulating papers. The 
good for many resharpenings 

The knife is listed as Catalog No. 4 by the 
manufacturer 


screw 


cutting 
blades are 


Towing Unit For Hoist 
Users of the Lad-F 
sdditional time 
lrail-Erector 
manufacturer 
With Lad-F 
rector, the 


Vator hoist can save 


and labor costs with the new 


trailer unit, according to the 
Vator mounted on the 
unit can be 


job to another 


Trail 
from one 
without dismant- 
ling. The hoist can be in position and ready 
minutes after it 
Campbell Equipment 
of both units The 
that Lad-E-Vator 
field can easily be 
lrail-Erector 


moved 
location of 
to operate ten gets to the 
job, says Company, 
manufacturers company 
now in the 
mounted on the 


adds hoists 


new 


elf-erecting 
Erector The 
n the Trail 
the unit get 
pulls the 


ork level 


Aluminum Color 
Gaco N-700 Liquid Neoprene Maintenance 


ating is now available in um color, 
1 addition to the 
hich 


top rust and corrosior 


alumi 
gray and ate black colors 


have been widel d tor years to 
heat- and 
aré added to the 
properties of neo 
Gaco N-700 Aluminum is ideal for 


Because aluminum’'s excellent 


light-reflecting qualiti 
well-known anti-corrosive 


rene, 





If further information is desired 
about articles appearing in the 
pages of AMERICAN ROOFER & 
Siding Contractor send a card or a 
letter to the editorial department, 
attention, Mr. Fred Feder, 425 4th 
Ave., N. Y. 16, N. Y. 











e—Materials 


roots, cornices, flashings, and gutters. Gaco 
N-700 is thermo-setting and not thermo- 
plastic so it will not soften, run or crack 
under the most intense heat of the sun. 
Instead, it maintains its flexibility and tensile 
strength, expanding and contracting with the 
metal roof or other equipment. 

N-700 Aluminum is also ideal for 
coating chemical process equipment, tanks, 
ducts, and any metal, wood or concrete 
structures where maximum protection from 
corrosion is required. 


Gaco 


Stud Fastening Methods 


Improvements, included in the design of 
KSM welding studs for the construction in- 
dustry, provide strong, corrosion-resistant 
fasteners for corrugated asbestos, steel, and 
aluminum, flat asbestos, and insulation. These 
new fastening methods are particularly suited 
to all types of curtain wall construction. All 
stud welding applications are from the top 
side of roof or outside of wall. No interior 
caffolding is required, nor is it necessary to 
reach around the material to secure side-lap 
fasteners. Interior Studs 
are not visible from inside 

Korr-Studs 
part of the 


finishes are clean. 
actually become an integral 
Tightly sealed 
holes prevent deterioration from leakage. 


steel structure 


y a 
% & * 
yo. °e a 


Lower construction costs result from sim- 
plified fastening methods. No men are re- 
quired on underside of roofing area or inside 
of walls. Studs are welded in a matter of 
seconds. Roofing and siding go on in record 
time 

lhreads, where required, are rolled to pro- 
vide additional strength. The solid flux on 
each stud is precision-centered to assure a 
good weld every time. Side-lap fasteners are 
easily and quickly applied from the outside. 
Little time is required for laying out stud 
locations 


(Continued on Page 34) 
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Esso’s New Fireproof 
Building Features 
Glass Insulation 


The Philadelphia sales office staff ot 
the Fsso Standard Oil Company will 
soon move into its new fireproof build 
ing being erected by the Penn Mutual 
Life Insurance Co. at City Line and 
Esso Road just outside the city limits. 
The 3-story reinforced concrete frame 
structure is faced with brick, granite 
and and 
roof 


inch 


with a 2 


limestone, has a 3% 


concrete slab 


inch 


covered 
layer of insulation. 


Since the building incorporates a 
combination heating and air condition 
ing system, economy of operation dic 
tated that made for 


minimizing heat gain into the structure 


prov isions be 


as well as heat loss to the atmosphere. 
These include roof deck insulation and 
sun 


shades on windows exposed to 


direct summer sunlight. 
Roof Deck Insulation 


For the 30,000 sq. ft. of roof deck, 


Aaron Colish, architect, selected a 


Architect’s model of the Esso building. The 
entire roof deck of the actual building is in- 
sulated with 30,000 sq. ft. of a cellular glass 
material that cannot rot, burn or soak up 
moisture. 


cellular glass insulation, because of its 
fire resistance, dependable and constant 
insulating efficiency, and impervious- 
The latter feature 
eliminates worry about damage to this 
insulation, or a lowering of its effict 


ness to moisture. 





Asphalt Shingles On Back Of 
Drive-In Movie Form Giant Ad 


_ The Lin-View Drive-In Theater on U. S. Highway 36, just west of Brookfield, Mo., 
is an eye-catching, giant sized display of asphalt shingles. This unique treatment 
for the rear of the movie screen required over 30 squares of the shingles. The sale 
was made by the T. R. Walsh Lumber Co. of Brookfield. 


publication 


I'he photo and data is made available by Old Am 
of Old American Roofing Mills 


official 
Ruberotd Co 


\ “ 
lertcan Vews, 


, Division of the 


Photo and Data Courtesy Pittsburgh-Corning Corp 


ency, in case the roof should develop 
a leak in the future, or water vapor 
should migrate through the deck from 
below. 

To supplement the roof insulation 
in its protection against heat gain into 
the structure, concrete shading wings 
are installed over the windows on the 
east, west and south sides of the build- 
ing. Those on the west side extend 
out for 6 feet and those on the east 
and south extend 4 feet. On the inside, 
the windows are fitted with venetian 
blinds. 

The building, which contains 
80,000 sq. ft., will provide room for 
group expansion and maximum inter 
working efficiency because it permits 
locating departments that must func- 
tion together near each other. The ones 
most likely to expand will use the third 
floor, which can be enlarged another 
10,000 sq. ft. when needed. Service 
departments such as cafeteria, mail 
room, addressograph equipment, ete., 
are located in the basement or first 
floor. A combination freight and pas 
senger elevator serves all floors, but 
it is expected that passenger traffic 
will be light. 


new 


Floor layout is such that no person 
werks more than 35 feet from a win 
dow, and an underfloor wiring service 
duct system permits making an outlet 
within any 2 sq. ft. block of the floor 
This eliminates any potential tripping 
hazards of protruding 
wiring cords. 


conduits or 


Courtesy Pittsburgh-Corning ( orporation 
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J s one which gets the most attention — 
Roofer’s Sign Catches Eye of | 


~ = ~ and it is especially effective at night. 
Passing Motorists Day or Night For at night, blue-white rain beats 
down on the large roof of the neon 
house. Because of the fast on and off of 
the rain tubing, it is remarkably effec- 
tive and life-like 
It is not unusual for first-time-in 
entering 1015 N. Gower Ave., Holly 
wood, California to make remarks such 
as: “Pretty hard not to know where 
this roofing company is. Bet that rain 
ing sign gets you lots of business,” 
‘Say, that neon sign of yours sure at 
tracts attention,” and “I need a new 
roof. Your signs reminded me you 
were here — so here I am.’ 
\ll of which proves the signs pull 
in customers. And what more could 


yu ask? 





Three things stand out in this California roofers head 


quarters advertising: the long fence, with bright red let- Aluminum Uses Studied 


tering, the flashing neon sign for night advertising, and (( 
ogee gee it, displaying several kinds of of aluminum as compared with other 


materials, including maintenance as 

Located on a street having heavy ombination now in use is just that well as initial cost. Application and 

auto traffic, is the Supreme Roofing ind it makes a highly favorable impre performamn e of existing aluminum 

Company They knew that a sign ion on all who see it products in use in schools will also be 

which would catch the eve of the hurry \long the wood fence is a bright investigated, and designs looking to the 

ing motorist would have to be two red lettered sign reading, ROOFING development of 
things: (A) large. (B) unusual. The \LL KINDS. But it is the neon prepared 


mtinued from Page 12) 


new aluminum uses 


‘ red ives 
Mica-arm>  BRECOAT g 
KOLD tion 

net \asti alll oot yin aon pur 


0 ap py it Bureau of SUNT, FOR ROOFS 
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\ 


ct ating 
ecoat — rm 
oO 
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sassed prote™ 
Easily mec © 


Fibt 
mica | 
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FOR METAL BUILDINGS 
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FiBRe 


FOR EXPOSED : . 
METAL SURFACES snes ater. t! uA FOR METAL TANKS 
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WHAT'LL HAPPEN T0 YOU? 


@ If you Sell Stone 
@ If you Apply Stone 
@ It you Sell Siding 
@ If you Apply Siding 


Are you building a profitable business which will 
end up in the lumber yards as has most all sidings? 


1AhS ond 
Short Cuts 


Hand Truck Capacity Increased 
By Removable Extensions 
The capacity of a hand truck, which 
is limited when the truck is used to 
carry light but bulky packages, can be 
greatly increased by attaching two 
lengths of pipe to the truck frame by 
means of floor flanges. The flanges are 
bolted to the frame as close to the lower 
end as possible. Lengths of pipe then 
can be screwed into the flanges to per 
mit carrying large-size packages. The 
pipes are quickly unscrewed when the 
truck is to be used for other purposes. 
( Popular Mechanics ) 





Build a Permanent Reputable Business 


TIE IN WITH HILL-STONE 


SELL A BIG VOLUME OF STONE 
APPLICATIONS PROFITABLY 


Hill-stone is the perfect stone for all localities. 
... No high freight rate. . .. No elaborate mold- 
ing equipment. . . . True to nature stone colors. 
Applied to all walls. . . . Competitively priced 
at bigger margin of profit... . Big volume awaits 
aggressive dealers. 


A Rubber Band Will Help You 
Twist That “Slippery” Object 

Ever have trouble unscrewing the 
top of a fountain pen? Or, taking off 
a stuck fountain pen cap? Or, remov 
ing a cap from a bottle or jar? Or 
other slippery object? 





An excellent aid in “getting hold” 
of such objects is to wind a rubber 
band around several times, keeping 
the band tightly stretched while wind 
ing. The rubber will provide a grip 
that will usually enable one to do the 
unscrewing with but little difficulty 


We are looking for dealers who want to make 
money ... not a few, fast bucks but dealers who 


are substantial and want to grow with Hill-stone. 
.. » We offer you this opportunity to build a perma- 
nent, reputable Hill-stone business in your locality. 
These Hill-stone dealerships are open if you are a 
producer of sales. 





The biggest heat loss in winter and 
the greatest heat infiltration in summer 
comes through the walls of a home. 
Heating and air conditioning experts 


estimate that 40 per cent more heat 
enters through the walls in summer 
and escapes in winter than it does 


It's worth your while to write, wire, 
through the roof 


phone or come to Detroit 
for exclusive dealer franchise. *°ee6 





|e 
_@ 
|@ 
,@ 


Since it costs more to make a house 
cool than it does to heat it, insulation 
is even more important in an air con e 
ditioned home. Not only does insula 
tion make the home more comfortable, Hill-stone, INC. 
the size of the air conditioning unit can 


be smaller and the cost of operation 7306 Puritan Detroit 38, Michigan 


will be 20 to 30 per cent less than with Phone: UNiversity 2-9344 
out proper insulatior Be FOCeS + - SCSHSSSHOHSOOHOHSCSSSERVERSSEOCE 








Aluminum Mop Handles 


Improved for 
Cooler handling 
Longer lasting 





[a= =| 


b ° 





= 
Light weight. Outlasts wood many 
times. Unbreakable, economical. Will 
not burn. 

and now 

PLUGGED to keep ‘hot’ from running 
up inside. 

THRU-BOLTED to keep mop head 
securely on. 

A HOLE IN THE CAP allowing heat 
that might arise to escape. 


Offered in 6’, 7’, and 8’ lengths. 


FOR FASTER, CLEANER 
SCORE-CUTTING 


“FITRITE’ 
U-104[_] 


CARBIDE TIPPED ‘ 


Witesent . ¢ ‘ 


This amazing biede has a tough, \ 
durable tip made for score-cutting 
asbestos and mineral surface mate \ 
rials 











Made especially for Utility Knife 
Con be used with other holders 





“FITRITE” 3-WAY CLAMP 


Throat 3%" deep Jaws 344" « \&" 


A necessary tool for every sheet metal man 
Use it for on-the-job bending, forming, 
straightening and seaming 

Price $3.55 


ADJUSTABLE PIPE SNOW GUARDS 


“Fitrite”’ 





“Protector” 


3 Pipes 44" 1.P.S 
Bronze and Gal 
vonized for all 
of steep 2 Pipes 4" LPS 
, tile, Bronze and Galvan 
flat or corrugated ized, installed on 
metel and com old roots without 
position removing slote 


Write Dept. “R’ for catalogues 
and prices. To protect Trade, 
please use your printed stationery. 


DAVID LEVOW “Nis*Yorx 
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New Wind-Resistant Asphalt 
Shingles Now Being Marketed 


Seal-O- Matic is the name of a new 
asphalt roof shingle which seals itself 


Each 


y cemented to the one 


shingle is 
helow. The 


storms 


down automatically 


hrm 
holding power, during driving 


is SO strong it provides bull-dog resist 
blow-off” by 
water 
seal-O- Matic shingles are 
Johns-Manville de 
[hese new asphalt shingles are of the 


with 


a nev ind 
patented velopment 


12 in. by 36 in. strip type three 


cut butts. They are available 
i range ot blends 
Phe Seal-O-Mati 


of petroleum 


sjuare 
anc. solid colors 

a ribbor 
that is 


teature 1 
resin adhesive 
factory applied. The ribbon of this spe 
It is 
ibout 


This 


normal 


cial adhesive is about yy in wide 
on the back side of the 


in. up from the edge of the butt 


shingle 


hard and brittle at 
But, 


exposure to the 


adhe sive 1 


temperatures ifter application 
heat, the 
with the 


ay, the « xposed 


and sun's 
and 
In this w 


butts are 


adhesive softens merges 


hinge be low 
welded 


shingle continuously 


to the underlying shingle 
In the 


iob the 


bundle, when delivered to the 


shingle S are irranged in pairs 


Two shingles are placed back to back 
so that the petroleum resin adhesive on 
one shingle sticks to the adhesive of 
the other. When applying, the me 
chanic, with a slight snap, separates 
the two shingles and equal amounts of 
the sealing adhesive are left on each 
hingle 


Mechanic demonstrates new patented 
wind-resistant asphalt shingle which seals 
itself down automotically. 


Seal-O-Matie shingles are nailed in 
the normal manner, and four nails per 


strip are recommended 





Sell Homeowners NOW On Pre-Winter 
Check-up of Roofs and Gutters 


Che 
sometimes frightening reminders of the 
that 
condensation on the 
_ cold higt 
ing roots 

Now 1s the 
they need to prepare tor Ww 
slaught. Are 
these problems through the 


first snowflakes are gentle but 


troubles besiege the house in 


winter windows, 


draft walls, fuel bill leak 


time to tell homeowners 


nter’s on 


they going to suffer with 


winter of 


do something right away to prevent 


them, while there still is time 


ell 
the pre 


start 
is the roof. If 


them The best place to 


winter checkup 


shingles aren't down tight, nail o1 


cement them in place. Otherwise wind 


and moisture will do their dirty work 


will complete 


freezing and thawing 


| 
the job of destruction and vou'll have 


a leak before spring 


Check Gutters 


\s vou leave the 1 of, clean out the 


gutters and look for spots where they 


might rust through. Perhaps a coat of 


asphalt-base paint is needed on the 
inside 

Shifting to the outside walls, look 
for cracks around doors and windows 
that can be sealed with caulking com 
pound. If the walls need new siding 
and you are plagued with cold interior 
walls, you can lick both problems at 
once with insulating siding. You'll in 
sulate the house, give the exterior an 
attractive modern look and save on the 
fuel bills. 

If the sidewalk or driveway needs 
don’t wait for cold weather 
when concrete will freeze. Do it now. 


repair, 


Vapor Problem 


Moisture vapor is a continual prob 
lem during the winter if you don’t 
have storm windows. They help cut 
fuel bills, and save your 
from the damage caused by moisture 


too, walls 
dripping from the windows. 

had _ the 
But if 


You've probably already 


heating plant checked. you 
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the dead of 
winter. Clean and repair it now, even 
if you started to use it. Wait 
until a mild day comes along 

All this like a lot of 


bother, and it is saves money 


haven't don’t wait for 


have 


sound 
But it 
and grief in the long run. So do your 
first 
drifts. 


may 


before the 
flakes are followed by 


checking now snow 


Snow 


Win Summer Siding 
(Continued from Page 11) 


will have 
300-word column. It 


meaty and so favorable you 


a whole will be 
advertising, such, but 


sel] 


designated as 
will 
siding next spring and summet 


just the same, brethren, it 


Siding School 


By Christmas time or a week or so 
later, with 
thirty property owners who think well 


You 


S¢ ho« | 


you should be in contact 


of siding one-day 
talks 
trade 
enthusiast 


can 
You 


folks in 


stage a 


siding have 


can 


made by good youl 


territory you know are 


about the comfort, the economy, the 
Your 
will be glad to be with you 
and help put the “school” over. Your 


manufacturer will help get you films 


nice appearance of sided homes 


salesman 


to please the crowd and educate them 
further along wall siding lines. Your 
bands will make Your 
church folks will be pleased to 
furnish lunch and there should be re 
freshments in 


local music. 


local 
abundance 
4 Things Done 


You 
winter to swell summer siding sales 
You have gotten photographs. ( Maybe 
vou foresaw this string of events and 
took the pictures 
You have 

You 
folder 


have now done four things in 


yourself last sum 


mer ) used them in store 


displays have sent local 
with all 
You 


have 


out a 
local 
names and places have held a 
You three more 
to go to make 1955 the biggest and 
most profitable siding sales 
all the 


siding sorts of 


siding school 


season 1n 


history of your store 


Local Newspapers 


When 


be sure the 


you have the siding schoo 
local fellows 
their Photo 


graphs have been the basis of promo 


new Spaper 


are there with cameras. 


tion so tar 


Keep it up a bit. Have 


C@®L@RTONE 
CORNERS | 


\\ \ 


FOR 


ASBESTOS 
SIDING... 


ANY COLOR... 
ANY SIZE 


¥ Colored on BOTH 


Sides—Prevents Corrosion 


Y Specially Formed Edge 


Prevents Wind “‘Clatter’’ 


Y¥ MADE FROM LIFE-TIME 


ALUMINUM 


¥ MORE resistant to Light 
& High Humidity 


¥ Won't crack 
cap OUR ses 
chip or peel 


J@LIET ALUMINUM SPECIALTIES CORP. 


Suppliers to Manufacturers and Jobbers « 20 Years Experience 


P.O. BOX 1152 


the papers print pictures ol the group 
in meeting, at lunch, and just hanging 
around talking after the 
all over 


program is 
These pictures on page I the 
following week will thaw out whatever 
vestiges of remain 


sales resistance 


Get up a crowd just after Easter 
Parade 
school bus and get all who wish to see 
completed jobs of siding on that bus 
Chis will take a little effort but it can 


be done 


and call it the Kastet use a 


It has been done Se sure 
to take along the carpenters who have 


cooperated with you well in the past 


INDUSTRY AVENUE, JOLIET, ILLINOIS 


Just their will insure that 
these favored craftsmen will get 90% 
of the work 

The 7th and last thing is to be right 
on top of every job that starts after 
warm weather. Take pictures before 

preferably after the mechanics have 
nailed on a little siding as in the pic 
ture of the Jake Herman house. After 
completed, take a side picture, take a 
picture of the completed house from 
another angle. 


presence 


Use these pictures in 
the store, in newspaper ads, and all 
other ways you can think of 





NO. 10——2 POINT 
ROOFING KNIFE 
Two cutting points on 2 in | heavy 
duty knife blade; easy to remove 


Extra blades. No. 102 Blade for 
No. 10 tough razor shorp steel 


ff * 
f NO. 3 ROOFING KNIFE 


4 Super Hydex chrome vanadium 
steel—-short point 


_ 


NO. 1 ROOFING KNIFE 
Low cgst—short point round 
stained handle. 


- MANUFACTURING CO. 


SOUTHBRIDGE 
MASS. U. S. A. 


year. 








“LET US KEEP YOU COVERED!” 


I'm going home to Mother until 
you get that roof fixed!" 


DOUBLE THE RETURNS FROM YOUR NEWS 
PAPER ADVERTISING by using our “LET 
US KEEP YOU COVERED!” cartoons. Your 
cost is only $1 each for mats in either 
one or two column sizes. Tie-in Copy ideas 


free. 


More people will read your ads. YOU will 
get more orders don’t pass it up 
Exclusive city franchises going fast. Write 
today for FREE proofs and complete infor 


mation to 


LIL-AD FEATURES 
Box 167, Long Beach, Calif 
Nome 


Address 
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Roofer’s Ad Features 
“Fall Necessities” 
i’nterprise Roofing & Sheet Metal 
Co., Toledo, Ohio, promoted business 
during the fall season with a newspaper 
ad built around the theme Fall Ne- 


naetr CLASON 
FALL NECESSITIES SNOW GUARDS 


ol w For new Slate Roofs, Spanish Tile 
ocie ae for all buildings our specialty Roofs, Old Slate Roofs, Flat Tile 
—SIDING FOR ALL HOMES Roofs, American Method Asbestos 
(10 beautiful colors of Asbestos Lifetime Shingles Shingles and French Method Asbes- 
—EAVESTROUGHING tos Shingles and for Metal Roofs. 


(Be sure oll gutters and downspouts ore cleaned 


and repaired CLASON SNOW GUARDS 
—INSULATION Standard for Fifty Years 


Blow-in mineral wool—soves fuel 


FREE saatemeaaeg — tor > — Yat SERVICE THE M. N. CARTIER 


° & Sons Company 


275 Canal Street, Cartier Building 
ROOFING & SHEET METAL CO. Providence. RB. L 


Write us for Roofers Wholesale Prices 








2042 Hawthorne Telede 6, Ohic 
COMMERCIAL INDUSTRIAL PESIDENTIAL 
ROOF IN 


SIDING L« 
PAINT AND APPLIANCE DIVISION © (401 DETROIT AVE. © FU. 3373 


INSULATION—SHEET META 














Reduced version of Enterprise Roofing’s 
smart fall ad. Simple, nicely laid out it 
hits the right theme at the right time of TR | N | DA D 


Natural Lake 
Che ad featured four phases of the 


firm’s service in the following manner: ASPHALT 


] Roof now Roofing repairs for 
in wood barrels and metal 


all buildings, our specialty 
: drums for mastic and roofing. 


Siding for all homes. Ten beau 


tiful colors of asbestos lifetime i i 

road Barber Oil Corporation 

| x~,; 30 Rockefeller Plaza 
avestroughing. Be sur all gut 


ters and downspouts are cleaned New York 20, N. Y. 


and repaired ————_— ee ess OO es Oe Oe 
Deen ee 











Insulation. Blow-in mineral wool 


saves fuel 


USE KOKOMO KORNERS 


The firm invited customers to come 
in, phone or write, offering free esti- 


mates For Wood Shake Siding 


Our metal corners for wood 
shingle shakes will save ap- 


licat t and money. 
Hotel ‘Drapes’ Are eagac gre ae 
Wavy Sheets of proof zinc for durability, 


makes a nice appearance and 


Asbestos-Cement is weather-tight. These cor- 


, ners can be used on single or 

Among modern building materials double enere conctrestion. 
which are finding broader uses in in 
stitutional structures is corrugated as Write For Descriptive Literature 








bestos-cement, a muneral conrposition BUGHER MANUF Wh dilemete) 
sheet with a unique combination of | ain St ' 


qualities, the magazine Institutions re 





ports 


“Its fire-safety, per NSS, SreRR: TOPS IN THE FIELD! 
and ease of maintenance years ago led Read AMERICAN ROOFER & 
to the acceptance of asbestos-cement : SIDING CONTRACTOR _ every 
exterior siding and roofing.”’ t month. 

zine said in a recent article. “M« I $3.00 a year 
cently it has established itself al 
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construction material for interior walls, 
ceilings and partitions, 
decorative 


and for various 
Snseti, 

As one of its uses, the 
Desh 


Ohio, in 


decorative 
article cited an appli 
ler-Wallick hotel, Columbus, 


which the 


ation in the 
sheets were plac ed vertical- 
side of hall 
plastic 


ly on either windows 
Covered 


simulate 


with sheeting, 


Unlike 


these are 


they 
ordinary 
firepro rf 
and can be cleaned with a damp cloth 


draperies 


draperies, however, 





Mechanical Giant 
Digs Asbestos for 
Building Products 


Eden, Vt \ new mechanical giant, 
a power shovel capable of biting off 
seven cubic mouthful, 
lending its strength to the mining of 
one of the world’s most unusual miner- 


yards in one 


als—asbestos. In operation near here, 
it is believed to be the largest shovel 
ever put to work in New England. 

The deposits being worked are on 
the southeast slope of Belvidere moun- 
tain in central Vermont, 20 miles south 
of the Canadian border. 

Vermont produces 96 per cent of this 
nation’s output of chrysotile asbestos, 
the type used in the making of incom- 
bustible building products. It is com- 
bined with portland cement to make 


roofing asbestos 


and siding shingles, 
and corrugated sheets. Because 


of their remarkable resistance to weath- 


board 


er, storm, fire, corrosion, termites and 


decay, these materials are in heavy 


demand 


New Siding Helps 
Barracks Become 
A Charming Home 


Taking an old army 


at a 


barracks, bought 


bargain price, some asbestos 
cement siding shingles and other mod 
ern building materials and a few in- 
Mic has 
come up with a charming home at about 
half what it 


lar house 


genious ideas, a ligan family 
would cost to build a simi 
from scratch 

Many of these old barracks are being 
offered for federal 


sale by the gov- 


ernment and by cities, colleges and 
used them for temporary 
ifter the war Chere are still 
a number in emergency use which prob- 
ably will go on the market 

Mr. and Mrs. William 


live on a rural route 
Mich., had a 


others who 


housing ; 


soon. 
who 
Paw, 


When 


Ross, 
near Paw 


housing problem 


FAR LOWER TEMPERATURE 
unter Karnak 


An exclusive combination of flat alu- 
minum flakes and specially prepared 
asphalt provides unique cooling and pro- 
tective qualities. The asphalt penetrates, 
grips and weatherproofs. The aluminum 
flakes flow to the surface and flatten into 
an opaque, metallic shield that reflects 
heat, ultra-violet, even infra-red rays thus 
preserving the underlayers of roofing. 


A heat lamp applied equally to an asphalt 
shingle or composition roofing, one half 
of which is coated with Karnak Alumi- 


~™s 


ALUMINUM 
COATING 


num-Asphalt Coating, shows a tempera- 
ture under the coated side 50° lower than 
under the uncoated side. This lower tem- 
perature not only assures a cooler area 
under this surface but also protects the 
roofing. The test shows that high heat 
breaks down the roofing structure on the 
uncoated half thus shortening its life. 


The liquid applies easily, as supplied in 
the container, by spray or brush. Manu- 
factured by Lewis Asphalt Engineering 
Corp., 30 Church St., New York 7, N. Y. 





— % 


2 


Look for the 

Warranty Seal 

It guarantees 2 Ibs. of aluminum pigment per 

gallon, assuring adequate aluminum to pro- 

vide a good shield and hold it. Inferior coat- 
ings do not have this warranty. 





50° LOWER 
BY TEST 


Heat lamp applica- 
tion 
shows 50° 
temperature under 
the half of the shin- 
gle coated with 
Karnak Aluminum- 
Asphalt Coating 


dramatically 
lower 








USE OTHER 


f 


KARNAK 


© LAE Corp. 


PRODUCTS TOO 





they heard an emergency housing vill 
Kalam: 1ZO0 
city they bought one of the 
a three-family unit, 


into sections for moving. 


age in nearby 
sold by the 
barracks, 


was being 


and cut it 


On the 
were 


Ross property the sections 
reassembled over 
this 
ever, the straight-line shape of the bar 
racks was altered by setting one section 
at right angles to the o 
ing a wing over a 
The building now 
kitchen, dinette, 
and a bathroom. 


a full-basement 


excavation. In operation, how 


thers thus form 
basement garage 
includes a living 


room, two bedrooms 


\n attractive exterior treatment com 


pletely eliminates any 


the structure’s 


suggestion of 
former use. The side 
covered with white asbestos 


cement shingles 


walls are 
The interior is set off by tasteful 
and dinette are 
completely finished in knotty pine 
Mr. and Mrs estimate they 
have about $8,000 invested in the house. 


decorating. Kitchen 


Ross 





\ properly insulated house, with in 
sulation under the roof, in the side 
walls, and in the floor (if the home has 
no basement) is a box of warmth in the 
winter and a 
summer, 


box of coolness in the 
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| The Handy Hoist 


turns your 
LADDERS 
into 
HOISTS 
easily, 
safely, 
efficiently. 


Go 


Designed 
for 
ONE-MAN 
operation 


Cw 


Designed 
for easy 
storage 
in truck 
or car. 


for Details Write: 


Frank P. Frey & Co. 


2634 W. Madison Street 
Chicage 12, Iilinols 








BIRD DAMAGE 
IS COSTLY 


ECONOMICAL SAFE 


Make this serv- 
ice a part of your 
regular contract. Bur-Co 
Bird Repellent does not harm 
birds. Use regular cauik- 
ing gun. Write for 
prices and cir- 
cular. 


POSITIVE HUMANE 
BURR CHEMICAL (0. 


3329 Auburn Rockford, Ill. 
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Concrete Building Featuring Asphalt 


Roofs Quickly Erected In Naval Base 


All concrete except the asphalt 


shingle roof, the Forrestal Village 


house, top, is a gay, colorful dwelling. The bottom photo shows a wall 
section being lowered into place by a crane. Large-sized wall units 
were prefabricated in re-usable concrete forms 


\ housing development at the Great 
Naval Training Station, IIl 
be a forerunner of an economical 
yy ot house that built in all 
ections of the U1 ates in the 
called For 


almost entirely 


future Che development 
restal Villa 


ot big 


pe is built 


precast concrete units erected 


by crane 
Large Wall Sections 


Each concrete wall section is large 


enough to include 


several door and 


window openings \ll sections were 


prefabricated in reusable forms about 
a quarter-mile from the building site 


and were trucked to each house loca 


tion by the Corbetta-Price Co., build 
ers and owners. 

Wall units were built as sandwiches 
\ 1%-inch layer of foam glass insu- 
lation is sandwiched between two lay 
ers of reinforced concrete. 

The one-story dwellings are of 
pitched roof design. Because asphalt 
singles are the roofing material, the 
entire building has a high degree of 
fire-resistance. Asphalt shingles can- 
not readily be kindled into flame by 
flying sparks and do not shoot off fire 
brands to endanger other buildings. 

Forrestal Village is gay and colorful. 
Blended asphalt shingle colors set the 
color pace, and the concrete walls are 
painted in harmonious hues. 
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Basement Waterproofing 


(Continued from Page 15) 


For additional information on cover 


age and spray seek suggestions from 
the manufacturers of such equipment 

In the backfill extreme care and cau 
tion should be taken not to puncture 
not 


the kind of problem roofers have to face 


the coating on the wall. This is 


on the roof, 
noted 


so it should be carefully 
Puncturing the coating is the 
same thing 
roof. 


the 
manifest 


as making a hole on 
Damage may actually 
itself many feet away from the actual 
puncture 

Basement waterproofing as described, 
may be done on the majority of homes. 
However, where a hydrostatic head, 
that is, water pressure, exists, such as 
in some city membrane 


areas, water- 


proofing may be needed. Special in- 


structions are needed for such applica- 


tions 

When doing basement waterproof- 
ing on old structures it is necessary to 
dig a trench down below the footing. 
This is why this application is usually 
recommended on new structures where 
the foundation trench already exists. 
The cost of digging 
around old may 
application prohibitive from 


a special trench 
the 
a profit 


structures make 
viewpoint. 

Basement waterproofing 1s recom 
mended for multi-family and commer 
cial structures except where there is an 
actual water condition. Many commer- 
cial structures have a hydrostatic head. 
Here, again, membrane waterproofing 
is recommended 

The heavy flashing type of cement 
for the best 
waterproofing is usually purchased only 


through distributors 


used type of basement 
However, where 
application problems arise, some com 
panies, such as Lewis Asphalt Engi 
neering Corporation, maintain a 


consulting service 


free 


As a concluding note, Mr. Jelin re 


emphasized the four major points which 
make basement waterproofing a lucra 
tive line for 


tractors 


roofing and siding con 


some 


spray equipment can_ be 


used on roots 


jasement waterproofing requires 


no special investment 


The contractor! doe s not have to 
tie up a large amount of capital 


in an 


lhe 


inventory investment 


work 1s easy to do 


ALEMITE 


VERSATAL 


EQUIPMENT PAYS FOR 
ITSELF ON FIRST JOB! 





Insulating a large fuel oil storage tank, 
this contractor used Alemite Versatal 
Equipment to spray heavy asphalt 
coating. Savings on this one job amor- 
tized the entire cost of his new Versa- 
tal equipment! 

Costs dropped from 15¢ to less than 
6¢ per square foot. And a job that for- 
merly took 5 weeks was completed in 
10 days. These savings are typical. 


Start now to spray roofing and insu- 
lating materials direct from original 
containers with Alemite Versatal 
Equipment. 





Contact your nearest Alemite Distributor today, 
or write direct to Alemite, Dept. A-114, 
1830 Diversey Parkway, Chicago 14, Illinois 








GETS THE AIR 


For efficient ventilation of sidewal 
press a Midget Louver into place. 
easy! All-aluminum with built-in 
—for indoors or out. 5 sizes—1” 
for full information. 


The MIDGET LO 








> CONDENSATION same 


WHEN YOU INSTALL 


MIDGET LOUVERS 


6-8 WALL STREET * NORWALK, CONN. 


Is, just drill a hole and 
It’s as efficient as it is 
insect screen. 2 styles 
to 4” diameter. Write 


UVER Co. 
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Firm Expands 


Continued from Page 13) 


BUILDING 

MAINTENANCE ¢ | “lw 
COSTS mended to all modernization prospects 
WITH 4 


this stage of the trans 


fans are usually recom 


\s Hauck 


tion 


puts it, “Such an installa 


represents a larger sale for us, 
and gives the customer greater comfort 


and 


more satisfaction with his home.” 


BIRD 
REPELLENT 


New siding jobs too are frequently 
sold when the firm is making an addi 
tion to a Hauck 


that 


frame house 
out to the 
certain 


point S 


customer there are 


savings involved in 


finishing 


rather than weatherboard 


And by 


with siding 


and paint 


o doing increase 


sales unit. “‘We try to 


itt - ; \ ae ot every sale 
s bird spatter! 


take full 
opportunity,” 
. ‘It’s important, too, to give 
en customer as complete a job as 


ible, to insure his sati 


nn hed 


faction with 
worl 


INCONSPICUOUS © LASTING © SPRING \s for the actual s« 


Haucl 


nique 1s to 


ling proce dures 


TEMPERED © RUSTPROOF © NICKEL BEARING @ = Used most important tech 


STAINLESS STEEL REPELLENT take the prospect to see 


finished iobs of the same type he 1 


"We 


come 


Write for illustrated Folder 


NIXALITE COMPANY OF AMERICA 


115-119 W. 3rd Street, Davenport, lowa, U. S. A 


always asl 
bac k 


when we 


considering buying 


customer it we may and 


show the work sometime, 


Caulk with ¢ f | 


Caulk with 


26 COLORS 


of Caulking 
Compound to 
match every 
building 
material 


~ Calbar, the first company with real quality 


caulking Compound now brings you a super-elastic quality 

caulk to match or harmonize with brick, stucco, asbestos, cement 
siding, shingles, metal or wood. Choose from 26 permanent 
colors . . . all non-hardening, non-staining 

and complying with Federal and 

ACSP specifications 


“ Your jobber can supply you 
CALBAR PAINT & VARNISH CO. 


Manufacturers of Technical Products 
2612-26 N. Marthe Street, Phila. 25, Pa. \ 


oe 
catacesre 


Sweets 





Bulletin 201, Glas-Col ‘s 
ApporatusCo.,Inc., 
Dept. AR, 711 Hulman 
St., Terre Haute, ind 


finish a remodeling project for them,” 
he explains. “Thus we use completed 
work to help a new customer visualize 
can do for him. And even 
if he isn’t particularly anxious to see 
such jobs we usually insist, for it is 


what we 


an excellent means of gaining customer 
confidence 

“Winning confidence is, in fact, the 
keynote of our sales methods,” Hauck 
continues. “We never high pressure 
would not want to remodel 
for someone talked into it. 
We prefer rather to present our case, 
and let the fact 
established firm with a record of doing 
beautiful work do the 


confidence is 


because we 
who was 


that we are a well 
rest 


“Once such 


gained, 
remodeling becomes easier for all con- 
cerned. The customer generally turns 


over the house to the company and 
think best to 


want. 


lets us do whatever we 


achieve the results they Nor are 
situations apt to arise where we have 
to talk them, or a third person they 
bring in, out of ideas because they lack 
confidence in out 


Is a 


know-how.” 
showroom an aid in 


selling 


GLAS-COL portable 


ELECTRIC 
MELTING POT 


for melting asphalts. . tars. . pitches 
.. resins ..mastics..and other 
viscous materials. 


ideal for repair jobs. This portable melter 
weighs only 15 Ibs. Fits 
into your car trunk. No 
need to tussle with big, 
heavy, production melt- 
ing equipment. 


Use it for melting asphalt 
for roof jobs . . tor for 
sealing seams in concrete 
+. and many other repoir 
and maintenance appli- 
cations. 


Plugs into any 115- 
volt outlet (1250 watts). 
Galion capacity. 


m.. 3”% 
only ‘, Heoting chamber Fiber- 


‘\, glos insulated. 
00 | 
/ 


Ask for descriptive / 


‘ 


/ 
ie ‘ 
~ 
GLAS-COL 


MELTING POTS 
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modernization’ Hauck takes full ad- BEST FOR YOUR ROOFING JOBS 


vantage of the displays maintained by 
his suppliers, but has no showroom of 
his own. Reason for this is that the 
remodeling field encompassed by his 
firm is so widespread that it would 
be impossible to cover it thoroughly 


Hauck handles complete remodeling 


jobs, subletting only the plumbing and The Kettle with 
electrical work. The demand ranges Flash-Proof Flues 


from the addition of wings and dor 
mers, to converting houses into apart 
ments, adding closets, modernizing 
kitchens and baths. Even much of the 
present day new house construction 
becomes grist for the remodeling mill, 
according to contractor Hauck, for his 
firm is frequently called upon to correct 
architectural mistakes discovered by a 
family after living in a new home for 
awhile. “Poor traffic patterns and in 
adequate closet space are complaints 
we hear most often,” he says. ‘Too, 


ies ten lt elt eat Gr tr ae EASIEST TO CLEAN - BEST CONSTRUCTION 
in finishing second floors.” CHEAPEST TO OPERATE 


Remodeling Vs. New : , , 
The Hauck Speed-Master kettle delivers twice the output of conven- 


Comparing the advantages of the tional kettles, and cuts fuel, labor, melting and cleaning time in half. 


remodeling business against new con THE SPEED-MASTER FEATURES 


struction work, Hauck states that the 


; @ Internal Tube Heating for faster @ Quick-Delivery Cock for faster draw- 
two fields are about the same, profit 


; melting and easier cleaning. off, 
wise. But he points out that remodel 


ing requires more capital @ tesisewed Gel Tree Bivees @ Other Hauck Features. Arched kettle 

' : cover, watertight apron and flue cov- 
ers. Trailer kettles have full length 
steel chassis, fully equipped built-in 


fuel tank and semi-eliptical springs. 


Because his firm works on a “cash Burner for horizontal firing and 
on satisfactory completion” basis no close flame control. Available also 
‘ > 
money is made until the job is finished. with L.P. gas burner. 
Although this places a financial burden , , — 
S @ FlashProef Flace — double walled Trailer Kettles on pneumatic tires, 
with air space between cuts down solid rubber tires or steel wheels in 
90% of avoidable flashing 55, 80, 115 and 165 gal. capacity. Skid 
“It gives the customer even greater kettles — 40, 55, 80, 115 and 165 gal. 
confidence in our company,” he ex capacity. ¢ 
‘ @ All Insulated kettle for comfortable F y 


operation. Write for Catalog. 


on the firm temporarily, the policy has 
proved to pay off according to Hauck. 


plains, “for it serves to assure them 

that the work will be done right.” 
“On the other hand,” he adds, “there HAUCK MANUFACTURING CO. 

is less risk in remodeling work than a4 

in new construction, for in undertaking 

the former the contractor knows the 


103-113 Tenth Stre B Y 


job is sold before he starts.” 





‘As for the actual work involved, | . 
consider modernization a cross between AJAX Roofing Brackets 


new building, architecture and interior 


decoration. It takes a lot of know-how > < = ; : MAN-size — Superefficient 


And of course the more experience we ; 
have the more we are able to do really \ \ : ALL STEEL — Unbreakable 
outstanding and unusual work such as Ne 

tearing out walls and replacing them 


with glass, doing fancy wood paneling.” 








Experience is an important factor in 
the profit picture too \nd Hauck 
stresses that a contractor must have X : AJAX Building Bracket Co. 


a £Oe x1 sense of costs, for he can’t afford bee 17, tee? 1551 Rydal Mount Rd. 
to make mistakes in estimating prices Fob. 3. 0005 


“ Apr. 21, 1925 AJAX No. 1 Cleveland Heights 8. Ohio 
The cost of labor. lumber and other Aug. 9, 1952 e 














ROOFING YARN 


A TYPES Several Grades 


Cut Lengths 


o , 


Roofing MOPS 


TOP QUALITY 


NCE RUBLE: 
Prices 


Immediate 
Shipment 


WRITE TO 


JOHNSON Prooucts Co. 


MEMPHIS, TENN 


of Nationally 
n JOHNSON Brooms & Mops 


anufacturers 





Rely on the complete ROSS line 
for Roofing and Waterproofing 
Products. 


Asphalt Saturated Membrane Fabrics 
— for roofing and waterproofing. 


Thru-Wall Flashings — for all types of 
concealed flashings. 


Asphalt Specialties. 
Waterproofing Products 


Agents in 
Principal Cities 


Immediate 
Delivery. 


See our cotelog in Sweet's File 


ROSS FLASHING CO. 


Division of 
PATRICK ROSS CO 
P. 0. Box 98 
175 WEBSTER AVE., CAMBRIDGE 41, MASS 


i ti 








materials, and fixture 
correctly and 


the n 


must ix hgured 
accurate bids made if 
laximum profit is to be realized 


row each ob 


Still another profitability factor lies 


in the close co-ordination ot the work 
Hauck himself schedules 


ing that the proper 


each job, set 
yorkmen arrive 1n 
the proper sequence and that no one 
is left sitting around 


found that it 


waiting for sup 
plies I've is necessary 
to spend several hours a day out on 
the job he 


ot course but it pays 


declare It's time con 
suming in the 
long run to take the time to see that 
things are running according to sched 


ule and to keep the work moving 


smoothly 

This is one of the ke to running 
1 profitable and efficient modernization 
But even 


department, in my opinion 


more nnportant is getting and keeping 
rowel men tor the ire the hackbone 


of the business 


Trial And Error 


Hauck relies on trial and error to 


build satisfactory working crews. Once 
he has ron 
1 


that they stay with him less 


“ men hov \ he sees To 
ront mn low eason i! ordet to kee] 
vorking 

Hauck Co. was 
<clusively a rooting outfit. | 
by A. G. Hauck, the 


Originally the A. G 
ounded 

yeal ayo 
Nnpany pioneered roofing in 
the Cincinnati area. In 1934 siding 
were taken o1 founder's 


a Hauck, who took over the 


company mn Q45 ndl il 


hingle 


mod 
ernization sale | employs 
three outside 

ind siding end « 


he company 


but pecia 


AMERICAN ROOFER 


Manufacturers 
& Distributors 


Everything for Roofing and 
Waterproofing 


CAULKING COMPOUND 
ALUMINUM PAINT 
BITUSTATIC CEMENT 
ROOF COATINGS & CEMENTS 
INSULATION 
ROLL ROOFING—FELTS— 
PITCH—ASPHALT—COAL TAR 
COPPER—GALV. IRON 


Insist on Genuine Durex Products 


METROPOLITAN 
ROOFING SUPPLIES CO., INC. 
286 East 137th St., New York City 








Now Available 


Colortone corners for the new J-M 2309 Color 
bestos Siding Shingle, (32” x 145%” 1354” 


Exposure 
Write us or call your J-M Jobber. 


Joliet Aluminum Specialties Corp. 
P. O. Box 1152, Industry Ave., Joliet, Iinois 





The liveliest mar- 
ket in the whole, 
wide building in- 
dustry. Everyone 
of the more than 
7,000 dealers who 
subscribe to 
BUILDING SPE- 
CIALTIES is 
eager to add 
good products to 
his line of home 
improvements. 


S: ae ti ae x ‘ 


Write for market data sheet to — 


BUILDING SPECIALTIES 


& Home Improvement Dealer 


425 Fourth Avenue New York 16, WN. Y. 
Phone: MUrray Hill 3-6280-1-2 











“ASBESTOS”—The Magazine 
Keeps you up to date on happenings 
in the Asbestos Industry. 
Gives facts about Asbestos, techni- 
cal developments. 
$2.00 per year in the U.S.A.; $3.00 
in other countries. 
“ASBESTOS” 
S08 Western Saving Fund Bldg. 
Philadelphia 7, Pa. 
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number of sales resul. from this prac 


tice, according to Hauck, who points 


out that his men’s sales message is 
strengthened substantially by the fact 
that the company is operating right 


in the prospect’s neighborhood. BERMECO 

2. The salesmen follow up completed ' 
jobs, stopping in to see the customer : FLEVATOR 
after the roof is paid for to ask if ~f 


everything is satisfactory. This prac 


tice not only creates good will, which Lifts 9 se = = 
is considered an important business hour at ha rote. 


asset by this company, but it also re Easily erected, dis- 
sults in a number of leads which de- | mantled, and 
velop into future sales transported. 








Increase your profits 
with a 

BY2, 42, and 

22 ft. sec- BERMECO ELEVATOR. 

Nailing It Down tions makes 

PP a ee it readily ad- All welded tubular steel 

justable to construction. 

7 tiliti any height. 

sectors of the economy, such as utilities, i i ; —— 

household goods and appliances, while 15% ft. Ai & . Complete unit is 4542 ft. Extra 

the volume of work in the hands of aay Vj yi sections available. 

architects foreshadows sustained con ere. a: y 

struction activity into 1955, the Cham Write for Illustrated Folder 


ber said 


Other features of the economic out . BERKELEY METAL PRODUCTS 


look were listed as 8550 Wabash Avenue 


1. Spendable income (income after my Berkeley 21, Missouri 
taxes) is at an all time high, 





boom is ramifying through many other 


partly because of recent tax cuts. 





Foreign trade is improving; the 
gold and dollar balances of for 
eign countries in general are in 
better shape 

Unemployment insurance claims 
are declining 

The inventory situation has im 
proved considerably 


Two types of population shifts are 
taking place, one from the cities to the 
suburbs, and a more general one to 
the west and south of the nation. These 
shifts are largely self-reinforcing, for 
as people go into the suburbs new 
utilities and transportation facilities are 
needed; new schools, churches and 
shopping centers are built. These, in 
turn, attract more people 
The movement to the west and south 
has reached such proportions that one 
sixth of all non-manufacturing jobs in “ 
the whole country are now located in scrape ] square every 5 minutes 
California and Texas, and California 
leadis the uation fa the aunber of enn On tough scraping jobs, shear off up to 12'4 squares an hour with the new model Tennant 
Roof Scraper. Lets one man be a crew; assures you more profit on every job! Cleans 8” path 
—leaves smooth, level surface. Has 6 hp engine . . . self-propelling action .. . allows on- 
the-job cutter changes. Many exclusive features. For details write to G. H. Tennant Co., 
2568 North 2nd Street, Minneapolis 11, Minnesota. 


struction workers. One reason for this 
shift, the Chamber said, is that exten 
sive automobile travel of the past few 


years has made the advantages of 


milder climate apparent to more. per: ENNAN ROOF SCRAPING 
SOTTS ' 
\ Tour percent INCcTrease Im over all MACHINES 








15% Saving on Big Job with 
Sensational New Roofmaster 


ROTARY FELTLAYER! 


The rotary type felt machines used on 
the Bemis Bag Company job, Wilming- 
ton, California, worked very efficiently 
especially on steep monitor slopes. We 
were able to lay the 55-lb. Cap Sheet a 
well as the felts, effecting a saving of 
approximately 15% on the entire job 
The asphalt between the plys is more 
evenly applied giving the finished roof 
a@ much more even surface Clint L 
Empey, Empey Roof Company, Inc 

Long Beach, Calif 


GET THE DATA ON THIS NEW MECHANICAL 
FELTLAYER FOR MONITOR TYPE, BARREL 
TYPE OR SAWTOOTH ROOFS 


Write, wire or phone for 
name of nearest distributor 


ROOFMASTER PRODUCTS CO. 


3538 Fowler St., Los Angeles, 63, Cal 
Telephone: ANgelus 15326 








ray NO 2288480 


N 


TARZGZ 


@ More economical 

@ Longer life 

@ Permanent handle 

@ More profitable roofing 


Tarzan mops cost you far less 
than “rolling your own.” 
Heads can be replaced on 
permanent handles, saving 
time and labor cost. 


Write TODAY for prices and samoles 


AMERICAN ASSOCIATED COs. 


ATLANTA were Len a leh. GEORGIA 


construction during the first eight 
months of this year took place in spite 
of a steady decline of investment in new 
plant and the Chamber 


pointed out he gain is accounted for 


equipment 
by commercia state and local govern 
ment, highway and home construction 
The outlook i for 1.] 
million new housing 


million to 1.2 
starts this year, 
the Chamber said 

\ feature of the 


building ac 
tivity is that the marriage rate is down, 
while the rate of household formation 
is holding up. This, the Chamber said, 


may be the result of social security and 
the increasing number of private pen 
ion system which provide incomes to 


more and more elderly 
them to 
households 


into the 


couples and 


enable continue a separate 


so that they need not move 
homes of their children 


News of The Month 


ntinued from I é 
7 state east of the tock yuntai 
t is the third large building m: ials firm 


| 
ai 


to be named a Fiberglas Roof |) ! 
ie others are 


ind ‘The 


tributor in recent month I} 
(ertain-teed Products Corporat 
l‘luntkote ( ompany 


* . * 


W. S. Thurston Joins Staff 
of Copper & Brass Ass‘n 


We Lhurston 
vertising and promot 
& Bra Research A 
City. Mr. Thurstos 
icity and radio me 
i istant publicity 
Marti 

W 
track 
fabricator 


launched 


Manufacturing Execs Appear 
In Plastics In Building Confab 


iy Harry N Huntzicketr V-P and 
lLurector of Researcl { ( 


rypsum Co., 
acted as general chairmar ot a conterence 


on Plastics In Building” which was held 

x Wash 
Roger lech 
Owens-Corning 


Building Research Institute in 
last month Lyle S 
Consultant Fiberglas 
poke o1 Evaluating Plastics For 
\pplicatior " lohn S 


Pre \lsynite Cory 


Bunlding serkson 


discussed 


Light-Transmitting Pa confer 


Purpose the conte to bring 
together top architect lesigners, builders 
uid building material anutacturers in a 


eri # technical sessions with top repre 
entatives of the chemical and plastics indus 


tre for a thorough examination of plastic < 


ind its place in the building industry 


lhe program imcluded a discussior of the 


AMERICAN ROOFER 


Books 


Close B.S. 
lition— Revise id Enlarged, ntains 
1ges, 181 illustrations, 65 tables, is fully 
1andsomely bound in 
the utmost in service 


Building Insulation, b) il D 


ra fF 


ful and of practical value 
engineer, to the manulacturer, to 
and to the consumer who may be 
ymplating the nstruction of a new house 
the remodeling of an old one. The book has 
ight up to date in all details. 


he dealer 


Sheet Metal Shop Practice. by Leroy Fowler 
51 Pages, 296 illustrations, $4.00. The 


im expert craits 


Asphalt and Allied Substances, by Herbert 
Abraham, 1,515 Pages, 2 Vols., $26.00 for New 

lition. A key to virtually all available knowl- 
edge on asphalts, tars and pitches. The volume 
has 333 i.lustrations 22 tables and charts, 
3,000 patent citations. 
re sections on prepared roofing- 


reterences and 


rooting and water 


Skylight and Room Tables. by H. Collier Smith. 
34 Pages. $1.50. This is a time-saving refer- 
ence book, giving the true lengths of all bars 
skylights and roof rafters of standard 
f t ractical skylight man. 


ne e author is a ¢{ 


How to Estimate for the Building Trades, by 

Townsend-Dalzell-McKinney. $5.75. 633 pages, 

31 ] 44 tables. A complete and 

1 the es f materials 

is the actual practices of the 

3 in handlin« nstruction details. 

or, contractor or builder who 

have bulging files of cost data, this 
prove t indispensable 


Vv e 


r 


Cash only—List the books you want, attach to 
check for the proper amount, and mail to .. . 


BOOK DEPARTMENT 


AMERICAN ROOFER 


425 Fourth Ave., New York 16, N. Y. 





for November, 1954 


kinds of plastics and an evaluation of their | 
uses for building purposes, as light-trans- | 
mitting panels, thermal insulators and vapor CUT SHARP and CLEAN without 
seals, and structural panels 
: =<. 2 WOBBLE or PLAY 
Aeroil Names Jack W. Weber 


New Sales Manager Lf e 
Aeroil Products Company, Inc., has an R. MURPHY Sfay-Sharp 


j aOtmane 

nounced the appointment of Mr. Jack W 

Weber as its new Sales Manager. Mr. | ROOFING KNIVES 
Weber was formerly with Minnesota Mining 

& Manufacturing Company and lived in 

Kansas City, Missouri 


Write for FREE catalog 
showing the complete line 


Famous for the way they hold up under tough usage, 
R. Murphy “Stay-Sharp” blades are processed from the finest 
steel — hand-honed to razor-sharpness to cut the roughest 
materials easily. 


Precision riveting completely eliminates play or wobbling 
between blade and handle, which is custom-designed for 
proper grip. 


Tested For the steadiest, cleanest, easiest cutting roofing knife, ask 
sli for R. Murphy “Stay-Sharp” Knives at your Roofing, Building 
Quality Supply or Hardware Store. 
JACK W. WEBER Pil There's an R. Murphy Knife for every purpose. 
100 


He is in complete charge of national and Wines 


export sales for Aeroil and will maintain his 
headquarters at their South Hackensack 
office 


Income Tax Law 


(Continued from Page 10) 


in taxes the first year. In the $20,000 | SUBSCRIBERS DESIRING 


taxable income bracket, your prospect 


would save $168 in income taxes | CHANGE OF ADDRESS 


Roofing and siding contractors who 








point out this kind of a saving to their | ' 
prospects are talking the kind of Is your magazine addressed correctly? Examine the wrapper, 


language people like to hear how and notify AMERICAN ROOFER & SIDING CONTRACTOR, 
425 Fourth Ave., New York 16, N. Y., if you desire any change. 


to save money on their income taxes 


3. FOLLOW-UP FOR RE-MODERNIZATION 
ao Please send back the old wrapper, and the new address, and 
With this new method of figuring 


depreciation of the building moderniza allow about five weeks for the change. 
tion or improvement, the first years 

















represent a tax saving for the prospect 





the later years the prospect 1s better 
off to use the old straight-line method 


ee ee ee ee 


CONTRACTORS EVERYWHERE BENEFIT 


from reading AMERICAN pation so SOGvEs 6 
NTRA ng ractor 

ee rs see 425 Fourth Avenue, New York 16, N. Y. 
subscription price of $3.00 per ROOFER @. maee ¢ eae, on 8.80 ter 
year. AMERICAN ROOFER has one year. Bill me for this amount: 

all the news of the trade, new (1 Enclosed is a check or [) money order. 
methods of application, new 
ideas of selling, and other sub- 
jects the roofing contractor 
should be familiar with. Use the 


coupon today ! 


unless he again has his roof repaired 
or installs new siding 

This is plus sales power in the new 
tax law for roofing contractors. In the 
previous example cited of a $3,000 roof 
job and an estimated life of 10 years, 
the prospect will only be able to save 
money on this plan for the first five 
years My Name 
UNLESS Position 
He has a new roof installed, changes Company .. 
his siding, or in some way improves 
the value of his building. If the pros 
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pect has a new roof installed in five 








Ajax Building Bracket Co 

Americar Associated Co.’s........ 

American Bitumuls & Asphalt Co... 

American Roofer & Siding 
Contractor 


Barber Oil Corp 

Barrett Div., Allied € hemical & Dye 
Corp. ; 

Berkeley Metal Produc “Seolagayaey 

Bugher Mfg. Co 

Building Specialties & Home 
Improvement Beale 

Burr Chemical Co.. 


Calbar Paint & Varnish Co...... 
Cartier & Sons Co., The M. N. 
Certain-teed Products Corp. 


Flintkote Co., The. 
Frey & Co., Frank P 


Glas-Co. Apparatus Co., Inc 


Hauck Mfg. Co. 
Hillstone, Inc. . 
Hyde Mfg. Co. 


Johns-Manville 
Johnson Products Co. 
Joliet Aluminum Specialties Corp. 23, 


Levow, David 

Lewis Asphalt Engineering Corp. 
Lil-Ad Features : 
Lynch-Aeroil Service 


Metropolitan Roofing 
Ine eeyerr 
Midget Louver Co., 
Murphy Knives, R. 


Supplies Co 


The 


Back Cover 
of America 28 


National Gypsum Co. 
Nixalite Co 


Reynolds Metals Co 
Roofing, Siding & Building 

Specialties Manual 
Roofmaster Products Co 
Ross Flashing Co 


Warner 


Stewart 


Tennant Co., G. H 





but something 
will 


years (not a usual case, 


inay make it necessary ), he be able 
deduc tions 


Phey 


income 


to continue his larger tax 


Viost people are tax 


CONSCIOUS 


Vant toe save their 


This 


provision ot 


money on 


taxes new accelerated deprecia 


tion new tax law 15S 


j 


a natural sales tool for roofing and 


siding contractor or alesmen who 


show their prospects how to save 


money on their taxes and have a 


new rool of siding ob same 


time 


Asbestos Siding Safe 


Continued from Page 17) 


even when 
heat of 


Siding 


subjected to the intense 
blowtorch 

shingles of this type owe 
fact that 
from portland cement 


neither of 


their incombustibility to the 


they are made 


and asbestos fibres, which 


will burn 


What's New 


(Continued fr 


Product Display 


lo make it easy for roofing and siding 
building 
up with 

Built 
selecting 
color 


the display 


lealers to participate in local home 
hows, The 


a ready-to-exhibit 


has come 


display 


Ruberoid Co 
product 
around the Colorator, a device tor 
siding 


wrist 


harmonious shingle and com 
hinations at a twist of the 


comained 


I el 

It is 5 teet 
foot width 
ing where its 


unfolds to an 8 
It is ce signed for table top show 
level 
An electric-powered revolving Col 


high nd 
message will have eye 
imipact 
dominates the section and 


wator centet 


left wing is devoted to a reproductior 


national right side is 
On it he 
mount samples of his own choice 
\ttachable lights are 
drawer and the 
plug im 
neatly 


advertising The 
served for the dealers own use 
shingle 
tored in a built-m 
exhibit is wired 


When not in use, the 


together to torn its owl 


ready to 
fold 
hipping 


display 
Electric Meiting Pot Bulletin 


(slas-Col 


published a one-page bulletin (No 


\pparatus Company has just 
201) ce 
cribing their Glas-Col portable electric melt 
ng pot The bulletin ists broad application 


of the umt, such as melting asphalt tars 


mast ind various viscous 


cLiscusst typica pecihic 


mene LIVE WIRE DISTRIBUTOR ——, 


Covering northern half ot New Jersey wants addi 
tonal tines of roofing toc and accessories. Can 
really build sales for the right items. Send deserin 


ton and price lists, Including maximum discounts 


LYNCH-AEROIL-SERVICE 
P.O. Box 104—Green & Cristeopher Sts 
S$. Hacken a nN. J 
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ADVERTISING 
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Under this heading classified advertisements are ac- 


epted at the uniform rate of 12 cents a word, but 
no advertisement taken for less than 20 words with 
3 months at 10c per 
Check or Money Order must 
Classified Ad 


distributors, or new 


t minimum charge of $3.00; 
insertion 


copy of 
citing dealers or 


word per 
Advertisements 
products 
Address 
Department, 


for sale, not accepted in classified section 
all communications to Classified 


AMERICAN ROOFER, 425 Fourth 
York 16, N. Y 


Avenue, New 


HELP WANTED 


REPRESENTATIVE WANTED—Ter- 
Buffalo. Outstanding national 
Experience with roofing materials essential. 
commission. Box 382, AMERICAN 
ROOFER & SIDING CONTRACTOR, 425 Fourth 
Avenue, New York 16, N. Y 


SALES 
ritory Boston to 
mpany 


 a4lary and 


MANUFACTURER'S AGENTS WANTED: Teo 
sell our complete line of corners for all types of 
sidings to dealers, Liberal commissions and protected 
territories. See our ad on page 24 of this issue. 
Write fully. Meldrum Manufacturing & Engueering 


Co., 473 N. Cleveland Ave., St. Paul 4, Minnesota. 


FOR SALE 


EXCELLENT BUY ON 
1954 Aeroil Heet-Master 
only 3 days, equipped with entirely new torch, hose 
uul fuel tank. Phone Hubbard 7-1872 or 
Lynch-Aeroil Service at P. O. Box 104, 
Hackensack, N. J 


New Kettle. 
115 gallons on Skids, 


Practically 


used 


write 
South 


NEW in electric meter for testing leaks without 
AMERICAN 
ROOFER & SIDING CONTRACTOR, 425 Fourth 


Avenue, New York 16, N. Y 


tearing up the roof Box 384, 


SITUATIONS WANTED 


MANAGER 


position 


AVALLABLE 


man 


MANAGEMENT 


wanted by with outstanding record 


and thoroughly experienced, responsible and capable 


in estimating sales, supervision and general admin 


industrial and works 
Metal contracting. Replies 
strictly confidential. Write Box 385, AMERICAN 
ROOFER & SIDING CONTRACTOR, 425 


Avenue, New York 16, N. Y 


large-scale 


and Sheet 


straton in public 


Roofing 


Fourt! 


MISCELLANEOUS 


COMPLETE DIES, 
Manufacture the 


rOOLS, Extru- 
Com- 
bination 3 Track Window and Screen on Market with 
Special Features Such as Adjustable Frame, Inter- 
k, Anti-Rattling, Swivel Action, Easily Removable 
Make More 
Seller may become customer. Write 
AMERICAN ROOFER & SIDING CON. 
rRACTOR,. Give 


Machinery, 


sions to Finest Aluminum 


nserts without gadgets, Extrusions to 


than 2000 Units 
Box 383, 


financial reference 


DECORATING - ROOFING- PAINTING, grossed 


$ ,000 in 1953; many fine industrial accounts, 


urge backlog jobs, established 17 years, employs 10, 


large stock, complete 
Apple Cx Brokers. 1836 


veland, Oh 


mpetition city ) 00: 
equipment, priced to sell 


Eu 1 Ave.. Cle 





Complete Sections On — 





Built-up Roofing 
Steep Roofing 


Insulating, Asbestos, Al 
Stone Siding 


Tools and Equipment 
New Materials and A 
Glass Jalousies 
Combination Windo 
Metal and Fibre Glass 


Air-Conditioners, Venti yy, 
Selling and Sales Training y 


Management V4 


e 
And Many More bad 
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Advertising 
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HOFFMAN PUBLICATIONS, 425 — 4th Avenue, New York 16, N. Y. 


tion of 


NG & 
y SPECIALTIES 
ANUAL 


More than 160 pages of down- 
to-earth, practical, informa- 
tive material to help you every 
day of the year. 


of trade né 
to products, equipmef; 


It is available only to regular subscrive 
AMERICAN ROOFER & SIDING CONTRAC- 
TOR, at no extra charge. 


Use the coupon to make sure you get 
your copy the minute it is off the press. 
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Please renew [ ] 


Please enter [") 


my subscription to AMERICAN ROOFER & SIDING 
CONTRACTOR for one year at $3.00 — (2 years at 
$5.00) — and send me ROOFING, SIDING & BUILD. 
ING SPECIALTIES MANUAL without charge. 


NAME 
COMPANY 


B avoress 
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New Gold Bond Chroma-Tex 


“flower fresh” colors 
open more doors...close more sales 


Experienced applicators say that Gold Bond’s “Holiday Blue”’ 
and “Seatoam Green” are the most beautiful siding 


colors they ve ever seen 


The remarkable " Flower-Fresh” colors of these two fireproof 
shingles plus Dusty Coral, Twilight Gray, Mellow Ivory, 
Popular Green and Pheasant Brown are protected from weather, 
dirt and grime with exclusive Gold Bond SURFASEAL 
finish. No need to paint for preservation 


Big colorful ads in national magazines are pre-selling 
pro cts in your Sales area on these outstanding shingles. Write 
today tor samples, sales aids and complete details on the 
nation’s Most popt ilar asbestos shingles — Gold Bond Chroma-Tex 
Ask. to have your Gold Bond Representative show you the 


big, new Sales Demonstration Portfolio 


NATIONAL GYPSUM COMPANY @ BUFFALO 2, NEW YORK 
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